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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING INFORMATION

Certain statements contained in this Annual Report of Form
10-K including, without limitation, statements containing the words "believe,"
"goal," "on track, " "anticipate," "committed" "expectation," "expect,"
"estimate", "await," "continue," "intend," "may," "will," "should," and similar
expressions are forward looking statements that involve risks and uncertainties.
The Company can give no assurance that the expectations reflected in the
forward-looking statements will prove to be correct. These risks include, but
are not limited to, product demand and market acceptance risks, need for
financing, the economic downturn in the U.S. economy and telecom market, the
impact of competitive products or technologies, competitive pricing pressures,
product development, excess and obsolete inventory, new product development,
commercialization and technological delays or difficulties (including delays or
difficulties in developing, producing, testing and selling new products and
technologies), the effect of Westell's accounting policies, the need for
additional capital, the effect of economic conditions and trade, legal social
and economic risks (such as import, licensing and trade restrictions) and other
risks more fully described in this Form 10-K for the fiscal year ended March 31,
2004 under the section "Risk Factors". These statements are not guaranties of
future performance. Westell undertakes no obligation to release publicly the
result of any revisions to these forward looking statements that may be made to
reflect events or circumstances after the date hereof or to reflect the
occurrence of unanticipated events. At any time when the Company makes
forward-looking statements, it desires to take advantage of the "safe harbor"
which is afforded such statements under the Private Securities Litigation Reform
Act of 1995.



PARTI
ITEM 1. BUSINESS

Westell Technologies, Inc., (the "Company") was incorporated in
Delaware in 1980 and its headquarters are located at 750 North Commons Drive,
Aurora, Illinois. The Company is comprised of two segments: equipment sales and
teleconference services. In the equipment segment, the Company designs,
manufactures, markets and services a broad range of digital and legacy analog
products used by telephone companies and other telecommunications service
providers to deliver broadband services primarily over existing copper telephone
wires that connect end users to a telephone company's central office. The
central office is a telephone company building where subscriber lines are joined
to switching equipment that can connect subscribers to each other. The copper
wires that connect users to these central offices are part of the telephone
companies' networks and are commonly referred to as the local loop or the local
access network.

The equipment manufacturing segment consists of two product lines:
Customer Networking Equipment (CNE) products and Network Service Access (NSA)
products. The CNE product line includes broadband and digital subscriber line
(DSL) technology products that allow the transport of high-speed data over the
local loop and enable telecommunications companies to provide broadband services
over existing copper infrastructure. The Company's NSA product line consists of
manageable and non-manageable T1 transmission equipment, associated mountings
and special service plugs for the legacy copper telephone network. Westell
realizes the majority of its revenues from the North American market.

The Company's service segment is comprised of a 91.5% owned subsidiary,
Conference Plus, Inc. Conference Plus provides audio, video, and web
conferencing services. Businesses and individuals use these services to hold
voice, video or web conferences with many people at the same time. Conference
Plus sells its services directly to large customers, including Fortune 1000
companies, and serves other customers indirectly through its private reseller
program.
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Revenues and total assets from Westell's two reportable segments for the
fiscal years ended March 31 are as follows (for more information also see
"Management's Discussion and Analysis of Financial Condition and Results of
Operations" and the consolidated financial statements and note thereto included
in this Annual Report on Form 10-K):

<TABLE>

(dollars in thousands) Fiscal year ended March 31,

Revenue: 2002 % 2003 % 2004 %

<S> <C> <C> <C> <C> <C> <C>

Telecom equipment ................... $191,302  80% $168,216  80% $190,440 81%
Telecom services 48,521  20% 41,805 20% 45,299  19%
Total revenue $239,823 $210,021 $235,739

Assets:

Telecom equipment.................... $105,969  84% $86,702  79% $109,493  84%
Telecom services..................... 20,184 16% 22,772 21% 20,288 16%
Total assets $126,153 $109,474 $129,781

</TABLE>

Financial information for each of the Company's business and operations by
geographic area and segments is located in Note 9 of the consolidated financial
statements included in this Annual Report and is incorporated herein by
reference.

The Company reached profitability and positive cash flow from operations
for the first time as a public company in fiscal 2003. In fiscal 2004, the
Company improved its profitability primarily due to gains achieved from volume



efficiencies, productivity improvements and favorable component pricing in the
CNE product line of the equipment segment of the business. The economic downturn
in the telecommunications industry and the transition to higher speed digital
transmission services continued to negatively impact NSA product line of the
equipment segment as unit sales decreased in fiscal 2004. Revenue from the
Company's services segment improved in fiscal 2004 as conference call minutes
increased over fiscal 2003 levels.

The Company's stock is divided into two classes. Class A common stock is
entitled to one vote per share while class B common stock is entitled to four
votes per share. The Company's largest stockholder is a voting trust that owned
48.7% of the voting control of the Company as of June 1, 2004. The trust was
formed for the benefit of Robert C. Penny III and Melvin J. Simon and their
respective families. Certain Penny family members also own or are beneficiaries
of trusts that own shares outside of the voting trust. As trustees of the Voting
Trust and other trusts, Messrs. Penny and Simon control 52.4% of the voting
stock and therefore effectively control the Company.
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THE COMPANY'S PRODUCTS

The equipment segment of the Company's business consists of two product
lines, offering a broad range of products that facilitate the broadband
transmission of high-speed digital and analog data between a telephone company's
central office and end-user customers. These two product lines are:

o Customer Networking Equipment (CNE): Westell's family of broadband
products enable the transport of high-speed data over existing local
telephone lines and allow telecommunications companies to provide broadband
services using their current copper infrastructure. The Company's broadband
products also enable residential, small business and Small Office Home
Office (SOHO) users to network multiple computers, telephones and other
devices to access the Internet. Digital Subscriber Lines (DSL) products
make up the majority of the revenue in this product group.

o Network Service Access (NSA): Westell's NSA product family consists of
manageable and non-manageable T1 transmission equipment for telephone
services, and an array of mounting products used for connecting telephone
wires and cables, and special service plugs. The T1 transmission equipment
termed Network Interface Units (NIU) and the associated NIU mounting
products make up the majority of revenue from this product group.

The following table sets forth the revenues from Westell's two product
groups for the fiscal years indicated (for more information also see
"Management's Discussion and Analysis of Financial Condition and Results of
Operations" included in this Annual Report on Form 10-K):

Fiscal Year Ended March 31,

2002 2003 2004

Equipment Segment (Dollars in thousands)

CNE products.........ccoeveveeveveuenenen $105,011 $111,146 $ 135,704
NSA products.......cccccoeeerernrnenene 86,291 57,070 54,736

CNE products % of total revenues.......... 43.8%  52.9% 57.6%

NSA products % of total revenues 359% 272% 23.2%

The prices for the products within each market group vary based upon
volume, customer specifications and other criteria and are subject to change due
to competition among telecommunications manufacturers. Increasing competition,
in terms of the number of entrants and their size, and increasing size of the
Company's customers because of past mergers, continues to exert downward
pressure on prices for the Company's products. The Company has also elected to
eliminate some products and exit some markets based on an analysis of current
and future prospects.

Digital subscriber line (DSL) technology uses complex modulation methods to
enable high-speed services over copper phone lines. Current DSL equipment allows
the simultaneous transmission of data at speeds up to 8 megabits per second when
receiving information on the Internet, or 140 times faster than standard 56k
modem dial up service, and up to 1 megabits per second when sending information



on the Internet, or 17 times faster than standard 56k modem dial up service,

while also providing standard analog telephone service over a single pair of

copper wires. Current DSL equipment operates at distances of up to 18,000 feet

from the telephone company's central office. A new DSL standard termed ADSL2+ is
being established by the industry that is expected to increase downstream speed

to 24 megabits per second while simultaneously extending the reach of the
equipment to potentially to 18,000 to 22,000 feet in certain circumstances.

Westell is developing an entire new line of ADSL2+ capable products.

With DSL technology, a user can talk on the telephone and simultaneously
transmit high-speed data over the same copper phone line. DSL products enable
telephone companies to provide interactive multimedia services over copper wire
while simultaneously carrying traditional telephone services, thus mitigating
the need for the consumers to install second lines to provide these services.

DSL technology is also known as Asymmetric Digital Subscriber Line (ADSL and
ADSL2+) when it refers to products that provide the ability to send and receive
information at varying speeds.
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The DSL connection or link is comprised of a DSL Access Multiplexer (DSLAM)
and equipment at the users location referred to as customer premise equipment
(CPE). The DSLAM is a piece of equipment that typically resides in telephone
companies' central offices. It aggregates, or multiplexes, multiple DSL access
lines into a telephone company's high-speed line back to its core or central
network. As network service providers begin deploying DSL based services, the
need for DSL line concentration at the central offices increases. The CPE is
typically a small device enabling DSL services that sit on a desktop next to a
personal computer.

The following table sets forth a list of the Company's principal CNE products
and their applications:

<TABLE>

Product Description Applications

<S> <C> <C>

WireSpeed(TM)ADSL Modem. Customer premise equipment (CPE) that is Enables a residential or small
....................... connected to a telephone line that has been business customer of ADSL services to
....................... configured to provide Asymmetrical Digital connect a home PC to the ADSL service

Subscriber Line (ADSL) service from the telephone for high speed Internet access.
company. This device is typically located in the

home or office of the customer. Customer users

can achieve speeds of up to 8 megabits per second

when receiving information on the Internet and up

....................... to 1 megabit per second when sending information

....................... on the Internet. The target market for this

product is residential users.

WireSpeedTM ADSL NAT  Westell's WireSpeed ADSL NAT Router is a Offers residential and small office
Router................ plug-and-play device that offers Network Address home office (SOHO) sophisticated
.. Translation (NAT) routing and a built-in routing, security protection and easy
firewall. NAT is a method of connecting multiple installation all in one box.
computers to the Internet (or any other IP
network) using one IP address. NAT routing also
provides security for devices on the local area
network (LAN). The target market for this product
is residential and small office home office
(SOHO).

Westell xDSL Gateway.. Westell's xDSL Gateway product line offers Enables residential, SOHO, and small
support for either ADSL or other types of DSL  businesses to easily network their

service with a variety of wireline and wireless  broadband services to multiple PCs and
networking technologies. The target market for ~ other computing devices.

this product is residential, small office home

office (SOHO), and small business.

</TABLE>



NSA Products. Westell's NSA products provide telephone companies with
products to transport, maintain and improve the reliability of services over
copper and fiber lines in the local access network. The following table sets
forth a list of the Company's principal NSA products and their applications:

<TABLE>
<S> <C> <C>
Product Description Applications

Network Interface Unit ~ The NIU is a T1 circuit termination device  Provides a "demarcation point" or
(NIU).cveiee that allows circuit loopback and access to  hand-off between the telephone company
....................... historical circuit performance. equipment and customer's equipment on T1
....................... circuits. The NIU also functions as a

maintenance tool that allows the telephone

company to remotely drop the customer and

test the line back toward the network. This

functionality provides valued

troubleshooting capability that helps the

telephone company reduce maintenance costs

and customer down-time.

NIU-PM (Network Interface Network Interface Unit with Performance In addition to the NIU capability, the

Unit with Performance Monitoring that stores circuit performance  NIU PM units provide enhanced
Monitoring)........... and maintenance information for a single T1 maintenance and remote performance
circuit. monitoring of T1 circuits. These units

also provide enhanced data storage for
better historical analysis of circuit
performance. Additionally, it creates
an opportunity for preventive
maintenance activities by the telephone
company to improve their customer

satisfaction.
NIU Mountings......... NIU Mountings are electronic enclosures with Deployed by telephone company at their
connectorized backplanes that house NIUs and customer's premise locations to
NIU PM units terminate their T1 circuits.
DS3 products.......... DS3 Network Interface Units with and without Facilitates the maintenance, monitoring,

Performance Monitoring capability along with extension, and demarcation of DS3
the Mountings to house these plug-in cards. facilities. Can be deployed in central
offices to hand-off DS3s to alternate
carriers and customer premise locations.

T1 Repeaters.......... T1 Office and Line Repeaters Facilitates the extension of T1 service
to subscribers that are more than 3000

feet* from the central office and those

that are served beyond a fiber

multiplexer. (*Distance will vary based on

gauge of copper wire)

</TABLE>

RESEARCH AND DEVELOPMENT CAPABILITIES AND ENGINEERING BASE

The Company believes that its future success depends, in part, on its
ability to maintain its technological leadership through enhancements of its
existing products and development of new products that meet customer needs. The
Company is focusing on expanding its product offerings in the equipment segment
from basic high speed broadband to more sophisticated applications such as
networking, wireless and managed services. Westell works closely with its
current and potential customers as part of the product development process.

In fiscal 2002, the Company received $2.0 million from customers to
fund engineering projects, which was offset against research and development
expenses. The Company did not receive any funding from customers for engineering
projects in fiscal 2003 or 2004. In fiscal 2002, 2003 and 2004 the Company spent
approximately $22.4 million, $16.5 million and $17.4 million on research and
development activities, net of customer funding.

Westell's Product Development Processes are registered to TL9000, which
is the Telecommunication Industry's sector-specific version of the ISO9001:2000
International Quality System Standard. These processes are also registered to



1SO9001:2000. The Company's research and development personnel are organized
into product development teams. Each product development team is generally
responsible for sustaining technical support of existing products, decreasing
manufacturing costs, conceiving new products in cooperation with other groups
within the Company and adapting standard products or technology to meet new
customer needs. In particular, each product development team is charged with
implementing the Company's engineering strategy of reducing product costs for
each succeeding generation of the Company's products in an effort to be a highly
valued, superior quality provider, without compromising functionality or
serviceability.

The Company believes that the key to this strategy is choosing an
initial architecture for each product that enables engineering innovations to
result in performance enhancements and future cost reductions. Westell's
products are designed in conjunction with input from procurement and
manufacturing personnel to reduce costs. The Company believes it has a quality
record that is grounded in a solid interface and transference of knowledge
between design and manufacturing teams. Successful execution of this strategy
also requires that the Company continue to attract and recruit highly qualified
engineers.

The Company's products are subject to industry wide standardization
organizations which include, the DSL Forum, the American National Standards
Institute ("ANSI") in the United States and the European Telecommunications
Standards Institute ("ETSI") which are responsible for specifying transmission
standards for telecommunications technologies. The industry transmission
standard for ADSL adopted by ANSI and ETSI is based upon Discrete Multitone
Technology (DMT). DMT is technology that allows digital information to be sent
at high-speeds over copper phone lines and prevents the digital information from
interfering with other services provided on the same copper phone line. Westell
incorporates DMT technology into its DSL products. The Company has not developed
a DMT transceiver technology for its product offerings and is dependent on
transceiver technologies sourced from third parties. The Company has established
multiple strategic relationships with transceiver technology vendors for DSL
chipsets to be used in ADSL systems by the Company. Absent the proper
relationships with key silicon chipset vendors, the Company's products may not
comply with standards set forth by ANSI and ETSI. Should customers require
standards based products containing transceiver technology not available to the
Company under reasonable terms and conditions, the Company's business and
results of operations would be materially and adversely affected.
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The following table lists the principal products currently under
development along with their description and expected application:

<TABLE>
Product Description Applications
<S> <C> <C>
LiteLine TM ADSL Modem Customer premise equipment that is connected to a Enables residential and small office
telephone line that has been configured to home office (SOHO) customers of ADSL
provide Asymmetrical Digital Subscriber Line service to connect a PC to the ADSL
(ADSL and ADSL2+ once available) service from the service for basic high speed Internet
telephone company. The LiteLine is a access with routing and security

plug-and-play device that offers Network Address protection all in one box.
Translation (NAT) routing and a built-in

firewall. NAT is a method of connecting multiple

computers to the Internet (or any other IP

....................... network) using one IP address. NAT routing also

....................... provides security for devices on the local area

network (LAN).
ProLine TM ADSL Similar in all ways to the LiteLine, the ProLine In addition to providing the same
Modem/NAT Router...... provides the added benefit of allowing remote applications as the LiteLine, the
diagnostics, maintenance, software upgrades and  ProLine offers service providers the

other remote services. ability to provide customers a higher
level of service and performance than
the LiteLine product.

UltraLineTM Home DSL A full-featured, high-performance multi-port DSL  Offers users the ability to utilize
router designed with sophisticated software multiple broadband applications and
intelligence and remote management capabilities manage service quality and security




for broadband networking multi-user environment. preferences.

VersaLink TM Gateway A fully featured, versatile gateway device that  Enables residential, SOHO, and small
offers wired, 802.11g WiFi wireless and optional businesses to network their broadband
VersaLink(TM)fiber access for home or small services to multiple PCs and other
businesses. computing devices with wired and

wireless access.

TriLink(TM)DSL and Integrated Access Devices (IADs) that provide Provides customers the ability to
TriLink(TM)Ethernet VoIP Voice over Internet Protocol (VoIP) connect standard telephones to the
products communications. TriLink DSL contains an Internet to complete telephone calls
....................... integrated DSL modem while the TriLink Ethernet  using standard VoIP protocols over a
connects to the Internet using an existing DSL  broadband DSL connection.

modem. Both products provide for the simultaneous

transmission of VoIP and data traffic.

EnVoy Service A standards based, Westell hosted service Allows Service Providers to offer
Management ("managed service")designed to provide remote firewall security, automated

System TM management and diagnostic capabilities used by  installation and maintenance, software
....................... Service Providers, to deliver premium broadband  upgrades and entertainment

....................... services to their subscribers. applications to products that are

....................... compliant with industry standards for
....................... remote management.

</TABLE>

The Company currently anticipates that it will generate revenue from
the products listed in the above table in fiscal year 2005 and fiscal year 2006.
However, there can be no assurance that the Company will be able to introduce
such products as planned.

-
CUSTOMERS

The Company's principal customers historically have been large Regional
Bell Operating Companies (RBOCs) within the United States. In addition, Westell
sells products to several other entities, including public telephone
administrations located outside the U.S., independent domestic local exchange
carriers, competitive local exchange carriers, inter-exchange carriers, the U.S.
federal government, Internet service providers, and business enterprises.
Revenues from international customers represented approximately $15.5 million,
$11.3 million and $6.3 million of the Company's revenues in fiscal 2002, 2003
and 2004, respectively, accounting for 6.5%, 5.4% and 2.7% of the Company's
revenues in such periods.

The Company depends, and will continue to depend, on the Regional Bell
Operating Companies (RBOCs) and other independent local exchange carriers for
substantially all of its revenues. Sales to the RBOCs accounted for 66.4%, 75.1%
and 76.8% of the Company's revenues in fiscal 2002, 2003 and 2004, respectively.
Sales to the Company's largest three customers, Verizon, BellSouth and SBC
accounted for 43%, 18% and 13% of the Company's revenues in fiscal 2004,
respectively. Consequently, the Company's future success will depend upon the
timeliness and size of future purchase orders from the RBOCs, the product
requirements of the RBOC:s, the financial and operating success of the RBOCs, and
the success of the RBOCs' services that use the Company's products. Any attempt
by an RBOC or other telephone company access providers to seek out additional or
alternative suppliers or to undertake the internal production of products could
have a material adverse effect on the Company's business and results of
operations. In addition, the Company's sales to its largest customers have in
the past fluctuated, and in the future could fluctuate significantly from
quarter to quarter and year to year. The loss of such customers or the
occurrence of such sales fluctuations would materially adversely affect the
Company's business and results of operations.

The Company's contracts with its major customers are primarily pricing
and product specification agreements that do not require a specific level of
quantities to be purchased. Each customer provides the Company with purchase
orders for units on an as-needed basis.

The RBOCs and the Company's other customers are significantly larger
than, and are able to exert a high degree of influence over, the Company. As a
result, our larger customers may be able to reschedule or cancel orders without
significant penalty. Prior to selling its products to telephone companies, the



Company must undergo lengthy approval and purchase processes which are discussed
in the section captioned "Marketing, Sales and Distribution".

MARKETING, SALES AND DISTRIBUTION

The Company sells its products in the U.S. through its domestic field
sales organization and selected distributors. The Company has had an established
sales force and channel to domestic service providers since its founding in
1980.

The Company markets its products domestically within the United States,
as well as in Canada and Europe. In North America, the Company's traditional NSA
products are sold directly to the service providers or in some cases to
distributors who service these carriers. The Company's CNE products are sold
directly to telephone carriers and to Internet Service Providers who provide DSL
services. The Company believes that the DSL sales channels are very dynamic and
continually looks to adapt and configure its sales force and processes to meet
these changes.

The RBOCs and the Company's other customers are significantly larger
than, and are able to exert a high degree of influence over, the Company. Prior
to selling its products to telephone companies, the Company must undergo lengthy
approval and purchase processes. Evaluation can take as little as a few months
for products that vary slightly from existing products in the local access
network and often longer for products based on new technologies. Accordingly,
the Company is continually submitting successive generations of its current
products as well as new products to its customers for approval.

Although the telephone company approval processes may vary to some
extent depending on the customer and the product being evaluated, they generally
are conducted as follows:

_8-

Laboratory Evaluation. The product's function and performance are
tested against all relevant industry standards.

Technical Trial. A number of telephone lines are equipped with the
product for simulated operation in a field trial. The field trial is

used to evaluate performance, assess ease of installation and establish
troubleshooting procedures.

Marketing Trial. Emerging products are tested for market acceptance of
new applications and services. Marketing trials usually involve a
greater number of systems than technical trials because systems are
deployed at several locations in the telephone company's network. This
stage gives telephone companies an opportunity to establish procedures,
train employees to install and maintain the new product and to obtain
more feedback on the product from a wider range of operations
personnel.

Commercial Deployment. Commercial deployment usually involves
substantially greater numbers of systems and locations than the
marketing trial stage. In the first phase of commercial deployment, a
telephone company initially installs the equipment in select locations
for select applications. This phase is followed by general deployment
involving greater numbers of systems and locations. Commercial
deployment does not usually mean that one supplier's product is
purchased for all of the telephone companies' needs throughout the
system as telephone companies often rely upon multiple suppliers to
ensure that their needs can be met. Subsequent orders, if any, are
generally placed under single or multi-year supply agreements that are
generally not subject to minimum volume commitments.

The relationships that the Company establishes in this extensive
process are critical in almost every case. The Company has a history of working
closely with the service providers in this fashion and the Company has won
numerous quality awards from a variety of customers over the past twenty years.

TECHNICAL SUPPORT

Westell maintains 24-hour, 7-day-a-week telephone support and provides
on-site support. The Company also provides technical consulting, research
assistance and training to some of its customers with respect to the
installation, operation and maintenance of its products.



The Company has general purchase agreements with most of its major
customers. These agreements may require the Company to accept returns of
products or indemnify such customers against certain liabilities arising out of
the use of the Company's products. Although, to date, the Company has not
experienced any significant product returns or indemnification claims under
these contracts, any such claims or returns could have a material adverse effect
on the Company's business and results of operations.

The Company's products are required to meet rigorous standards imposed
by its customers. Most of the Company's products carry a limited warranty
ranging from one to seven years, which generally covers defects in materials or
workmanship and failure to meet published specifications, but excludes damages
caused by improper use and all other warranties. In the event there are material
deficiencies or defects in the design or manufacture of the Company's products,
the affected products could be subject to recall. For the past five fiscal
years, the Company's warranty expenses have been insignificant.

MANUFACTURING

The Company performs the majority of its manufacturing at its facility
in Aurora, Illinois. The Company is positioned to activate a subcontractor to
produce CNE products if demand were to significantly increase. The Company
subcontracts the production of a portion of its NSA products. Reliance on
third-party subcontractors involves several risks, including the potential
absence of adequate capacity and reduced control over product quality, delivery
schedules, manufacturing yields and costs.

The Company has purchase contracts with suppliers of material
components. Most purchased items are standard commercial components available
from multiple suppliers. There are also single-sourced components needed to
produce products. There is one single-sourced item in broadband consisting of
the license to run an operating platform. There are a number of other suppliers
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in the market that could supply the Company with this same technology, however,
it would take the Company at least nine months to reengineer the product and
subsequently get product approval from customers. This delay would materially
adversely affect the Company's business. Broadband product sales accounted for
58% of revenue in fiscal 2004. All purchase contracts are short term in nature
with the exception of one long-term commitment to purchase memory chips. Under
this long-term agreement, the Company must purchase $13.5 million of products
through December 2005 or pay a cancellation fee of $800,000. The $800,000
cancellation fee is reduced as the Company meets purchase milestones. It was
determined in fiscal 2002 that this purchase commitment would more than likely
not be met and the Company therefore accrued for the cancellation fee. As of
March 31, 2004 the Company had fulfilled $7.5 million of the $13.5 million
obligation and the cancellation fee was reduced to $500,000. The remaining
cancellation fee of $500,000 is accrued. Suppliers may terminate unfulfilled
contracts without penalty that are outside of contractual time periods.

A substantial portion of the Company's shipments in any fiscal period
can relate to orders for products received in that period. Westell's domestic
Manufacturing Processes are also registered to TL9000, as well as to
ISO9001:2000. Further, a significant percentage of orders, such as Network
Interface Units, or NIUs, may require delivery within 48 hours. To meet this
demand, the Company maintains raw materials inventory and finished goods
inventory at its manufacturing facilities. In addition, the Company maintains
some finished goods inventory at the customers' sites pursuant to agreements
that the customers will eventually purchase such inventory. Because of the rapid
technological changes to our products, the Company faces a reoccurring risk that
the inventory it holds may become obsolete.

COMPETITION

The markets for the Company's products are intensely competitive and
the Company expects competition to increase in the future, especially in the
rapidly changing markets for broadband products. Westell's primary competitors
vary by market segment. The Company's principal competitors with respect to its
NSA products are HyperEdge Corporation, ADC Telecommunications and Pulsecom. The
Company's principal competitors with respect to its CNE broadband products are
primarily Siemens Information and Communication Network Inc. (Efficient),
Netopia Inc., 2Wire Inc., Cisco Systems Inc. (Linksys), D-Link Systems Inc.,
ActionTec Electronics Inc. and ZyXEL Communications Co. The Company believes
that it is currently one of the leading sellers of DSL products in North
America. However, many of the Company's competitors are significantly larger and



have more financial resources than the Company. To compete against these
competitors, the Company focuses on quality, time to market and the ability to

react quickly to market changes resulting from U.S. based operations including
manufacturing and product development. The Company expects that new competitive
pressure from Asian based manufactures will continue downward pressure on
pricing.

Additional competition is seen from products that increase the
efficiency of digital transmission over copper wire such as fiber, wireless,
cable modems and other products delivering broadband digital transmission.
Telephone companies face competition from cable operators, new local access
providers and wireless service providers that are capable of providing high
speed digital transmission to end users. At the end of 2003, 16.0 million
customers used cable modems in the U.S. in contrast to 8.5 million DSL
subscribers. By 2008, the Yankee Group, a service that provides industry trend
data, is forecasting there to be 35.8 million cable modem users in the U.S.
versus 21.0 million DSL users in the U.S. resulting in a 37% market share for
DSL modems. In addition, the deployment of products and technologies for copper
wire may also reduce the demand for other products currently manufactured by the
Company. The deployment of HDSL2 and HDSL4 systems in the U.S. reduces telephone
companies' need for T-1 repeaters, which results in a decrease in demand for
Westell's more traditional T-1 products such as its Network Interface Units. The
Company believes that the domestic market for some of its older, low speed NSA
transmission products is decreasing, and will likely continue to decrease, as
high capacity digital transmission becomes less expensive and more widely
deployed. See the risk factor captioned "Our products face competition from
other existing products, products under development and changing technology, and
if we do not remain competitive, our business will suffer and we may not remain
profitable".

TELECONFERENCE SERVICES

Conference Plus, Inc., founded in 1988, is a full service conferencing
company that manages and hosts specific software and applications relating to
conferencing and meeting services. Conference Plus is an 91.5% owned subsidiary
of Westell and manages its teleconferencing and meeting services through its

-10-

main operations center in Schaumburg, Illinois and a facility in Dublin,
Ireland. Conference Plus services generated $48.5 million, $41.8 million and
$45.3 million in revenues in fiscal 2002, 2003 and 2004, respectively.

In June 2002, the Company retained Robert W. Baird & Company to act as
an advisor on a possible divestiture of the Company's services subsidiary,
Conference Plus, Inc. At this time, the Company is not actively pursuing any
divestiture but may do so in the future if the divestiture fits into the
Company's strategic plans and adequate consideration can be obtained.

Conference Plus allows multiple individuals, organizations and/or
businesses to conduct conference calls using a combination of voice, video or
data such as graphs or spreadsheets. Conference Plus offers conference call
services that can include a blend of audio, graphics, spreadsheets or other
documents that can be carried over and archived on the Internet to enhance the
traditional voice conference call. By enabling the sharing of this blend of
information, Conference Plus can help organizations increase productivity and
save money by reducing travel time, bringing down travel costs, and making it
easier for people in remote locations to work together. Teleconference and
meeting service technologies also allow organizations and individuals to collect
and disseminate information faster, more accurately and without the associated
costs of face-to-face meetings.

Conference Plus is distinguished by three strategies:

[ Diverse Distribution Channels
o State-of-the-Art Network and Integrated Systems
o International Reach

DIVERSE DISTRIBUTION CHANNELS

Conference Plus has historically acted as a provider of
conferencing and meeting services on a wholesale basis, managing and hosting
applications for major carriers and telecommunications resellers. A majority of
Conference Plus' revenues come from indirect commercial teleconferencing
services to customers who market or use Conference Plus services under their own
brand name. Such companies choose to outsource and private label audio, web and



video teleconferencing services to maintain continuity, save costs and focus on
their core competencies. By selling into indirect or resale customers,
Conference Plus effectively increases the size of their sales organization
without incurring the expense necessary with a direct sales force.

Conference Plus also sells its services directly to Fortune 1000
companies through its National Accounts Sales force. This area continues to be a
strong part of the of Conference Plus's business and the Company expects to
continue to invest resources in this area in order to maintain a diverse mix of
revenue distribution. The deployment of this strategy is designed to improve the
recognition of the Conference Plus brand, which has strategic long term benefits
to the Company.

STATE OF THE ART NETWORK AND INTEGRATED SYSTEMS

A critical part of Conference Plus' approach is its state of the art
network and integrated systems. Conference Plus has a state of the art network
infrastructure that enables it to take advantage of the relationships it has
with major telecommunications providers to provide quality service. Conference
Plus has a unique architecture that allows customers have access to all of the
Conference Plus bridge and network capacity during any of their conference calls
or meetings.

Conference Plus has built an integrated reservations, scheduling and
billing system called Conferencing and Reservation Billing System ("CRBS") that
is a significant differentiator in the conferencing market. The CRBS system
allows Conference Plus to leverage its operations on a global basis. This
reliable and scalable system is seamlessly integrated in the operational
environment from the point of reservation through the billing process. This
integration allows Conference Plus to enjoy scale advantages and to be able to
provide resale service to its customers.

INTERNATIONAL REACH

-11-

As customers globalize their telecommunications services, Conference
Plus has expanded its operational presence internationally to meet these needs.
In addition to its main operational centers in Schaumburg, Illinois and Dublin,
Ireland, Conference Plus has teleconferencing bridges located in Lombard,
Illinois and London, England. Conference Plus is able to serve the
teleconferencing needs of customers headquartered anywhere in the world through
these facilities. The Conference Plus facility in Dublin, Ireland was
established in 1998 to help meet the growing demand for global conferencing
service. The international market for teleconferencing is expected to grow
substantially as a result of deregulation and improved networks with associated
reductions in end user costs.

Conference Plus' indirect or private label customers and many of its
other customers are significantly larger than, and are thus able to exert a high
degree of influence over, Conference Plus. Conference Plus depends on two
customers to provide a significant percent of its revenues. A loss of one of
these customers would have a material adverse effect on Conference Plus's
business. Prior to selling its services, the Company must undergo lengthy
approval and purchase processes. Evaluation can take a few months for services
that vary slightly from existing services used by the prospective customer to a
year or more for services based on technologies such as video or data
teleconferencing or which represent a new strategic direction for the customer,
as in the case with private labeling teleconference services for a Regional Bell
Operating Company.

Competition in the teleconferencing business is intense and the Company
expects that competition will increase due to low barriers of entry and recent
entrants into the audio teleconferencing service market. Many of Conference
Plus' competitors, including AT&T, MCI Communications and Sprint Communications,
have much greater name recognition, more extensive customer service and
marketing capabilities and substantially greater financial, technological and
personnel resources than the Company. There can be no assurance that the Company
will be able to successfully compete in this market in the future or that
competitive pressures will not result in price reductions that would materially
adversely affect its business and results of operations.

GOVERNMENT REGULATION

The telecommunications industry, including most of the Company's



customers, is subject to regulation from federal and state agencies, including

the FCC and various state public utility and service commissions. While such
regulation does not affect the Company directly, the effects of such regulations

on the Company's customers may, in turn, adversely impact the Company's business
and results of operations. For example, FCC regulatory policies affecting the
availability of telephone and communications services and other terms on which
service providers conduct their business may impede the Company's penetration of
certain markets. The Telecommunications Act of 1996 lifted certain restrictions

on the carriers' ability to provide interactive multimedia services including

video on demand. Under the Telecommunications Act of 1996, new regulations have
been established whereby carriers may provide various types of services beyond
traditional voice offerings.

In addition, the Telecommunications Act of 1996 permits the carriers to
engage in manufacturing activities after the FCC authorizes a carrier to provide
long distance services within its service territory. A carrier must first meet
specific statutory and regulatory tests demonstrating that its monopoly market
for local exchange services is open to competition before it will be permitted
to enter the long distance market. When these tests are met, a carrier will be
permitted to engage in manufacturing activities, and the carriers, which are the
Company's largest customers, may become the Company's competitors as well. See
"Risk Factors".

PROPRIETARY RIGHTS AND INTELLECTUAL PROPERTY

The Company's success and future revenue growth will depend, in part,
on its ability to protect trade secrets, obtain or license patents and operate
without infringing on the rights of others. The Company relies on a combination
of technical leadership, copyrights, patents, trademarks, trade secrets and
other intellectual property laws, nondisclosure agreements and other protective
measures to protect our unpatented proprietary know-how. The Company regards
some of its technology as proprietary and the Company has been granted 28
patents and has an additional 22 U.S. patents pending relating to its NSA and
CNE products. The expiration of any of the patents held by the Company would not
have a material impact on the Company. The Company expects to seek additional
patents from time to time related to its research and development activities.

Many of the Company's products incorporate technology developed and
owned by third parties. Consequently, the Company must rely upon third parties
to develop and to introduce technologies which enhance the Company's current
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products and enable the Company, in turn, to develop its own products on a
timely and cost-effective basis to meet changing customer needs and
technological trends in the telecommunications industry. Without third party
transceiver technologies, such as DMT technology, the Company would not be able
to produce any of its DSL systems. Consequently, if the Company's third party
transceiver suppliers fail to deliver transceivers that meet the Company's
requirements or fail to deliver transceivers that meet industry standards and
other alternative sources of DSL transceiver technology are not available to the
Company at commercially acceptable terms, then the Company's business and
results of operations would be materially and adversely affected. The Company's
reliance on certain third party technology is also discussed above in "Research
and Development Capabilities and Engineering Base".

Rapid technological evolution has resulted in the need to implement
strategic alliances with technology suppliers in order to accelerate the time to
market for new products. Without such relationships, due to the lengthy carrier
product approval and purchase cycles, the technology may be obsolete by the time
the Company completes the product approval and purchase cycles.

EMPLOYEES

As of March 31, 2004, the Company had 880 full-time employees.
Westell's domestic equipment manufacturing business had a total of 581 full-time
employees, consisting of 143 in sales, marketing, distribution and service, 87
in research and development, 319 in manufacturing and 32 in administration.
Conference Plus had a total of 269 full-time employees. Westell Limited had a
total of 30 full-time employees. None of the Company's employees are represented
by a collective bargaining agreement nor has the Company ever experienced any
work stoppage. The Company believes its relationship with its employees is good.

ACCESS TO SEC REPORTS AND CORPORATE GOVERNANCE MATERIALS

The Company makes available free of charge through its website,



www.westell.com:

o an automatic link to the SEC's website for the Company's annual report
on Form 10-K, quarterly reports on Form 10-Q, current reports on Form
8-K and all amendments to those reports as soon as reasonably
practical after such material is electronically filed with the
Securities and Exchange Commission; and

o the Company's Audit Committee Charter and its Code of Business
Conduct.

The Company's website and the information contained therein or incorporated
therein are not intended to be incorporated into this Annual Report on Form
10-K.
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RISK FACTORS

You should carefully consider the risks described below in addition to the other
information contained and incorporated by reference in this Form 10-K. If any of
the following risks occurs, our business, operating results or financial

condition would likely suffer, and the market price for our securities could
decline.

WE HAVE INCURRED LOSSES IN THE PAST AND MAY INCUR LOSSES IN THE FUTURE.

In the past, due to our significant ongoing investment in DSL and other
new technology, we have incurred losses through fiscal 2002. Through fiscal
2002, we have incurred operating losses, net losses and negative cash flow on
both an annual and quarterly basis. The Company had an accumulated deficit of
$287 million as of March 31, 2004.

We believe that our future revenue growth and profitability will depend
on:

o creating sustainable product and service sales opportunities;

o lowering our CNE and NSA product costs through design and
manufacturing enhancements and volume efficiencies;

o developing new and enhanced products and services; and

In addition, we expect to continue to evaluate new product
opportunities. As a result, we will continue to invest heavily in research and
development and sales and marketing, which could adversely aftect our short-term
operating results. We can offer no assurances that we will remain profitable in
the future.

OUR STOCK PRICE IS VOLATILE AND COULD DROP UNEXPECTEDLY.

Like many technology stocks, our stock has demonstrated and likely will
continue to demonstrate extreme volatility as valuations, trading volume and
prices move significantly. This volatility may result in a material decline in
the market price of our securities, and may have little relationship to our
financial results or prospects.

Our class A common stock price has experienced substantial volatility
in the past and is likely to remain volatile in the future due to factors such
as:

=}

Our actual and anticipated quarterly and annual operating results;

o Variations between our actual results and analyst and investor
expectations;

o Announcements by us or others on developments affecting our business;

o Lack of success on winning new customers or the loss of an existing
customer;

o Investor and analyst perceptions of our company and comparable public
companies;

o Future sales of debt or equity securities;

o The activities of short sellers and risk arbitrageurs regardless of
our performance; and

o Conditions and trends in the data communications and Internet-related

industries.



Many of the factors listed above are not within our control. In the
past, companies that have experienced volatility in the market price of their
stock have been the subject of securities class litigation.

WE HAVE AND COULD FACE SECURITIES CLASS LITIGATION, WHICH COULD SIGNIFICANTLY
HARM OUR BUSINESS.

In fiscal 2000, Westell Technologies, Inc. and certain of its officers
and directors were named in consolidated class actions. Although these class
actions have settled, we could face securities litigation in the future which
could result in the payment of substantial damages or settlement costs in excess
of our insurance coverage. Any adverse outcome could harm our business. Even if
we were to be meritorious in any such litigation, we could incur substantial
legal costs and management's attention and resources could be diverted from our
business which could cause our business to suffer.
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DUE TO THE RAPID TECHNOLOGICAL CHANGES IN OUR INDUSTRY, OUR PRODUCTS MAY BECOME
OBSOLETE BEFORE WE CAN REALIZE SIGNIFICANT REVENUES FOR OUR PRODUCTS, WHICH

COULD CAUSE US TO INCUR CHARGES FOR EXCESS AND OBSOLETE INVENTORY AND MATERIALLY
HARM OUR BUSINESS.

The telecommunications industry is subject to rapid technological
change and volatile customer demands, which results in a short product
commercial life before a product becomes obsolete. As a result, we have in the
past and may in the future devote disproportionate resources to a product that
has an unexpected short commercial life and/or have to write off excess and
obsolete inventory, each of which would harm our operating results and financial
condition and harm our business. From time to time, we may need to write off
inventory as excess or obsolete. In the past, we have experienced such
write-offs. For example, the Company recognized an inventory adjustment to net
realizable value and charges for excess and obsolete inventory of $13.9 million
during fiscal year 2002. If we incur substantial inventory expenses that we are
not able to recover because of changing market conditions, it could have a
material adverse effect on our business, financial condition and results of
operations.

PRICING PRESSURES ON OUR PRODUCTS MAY AFFECT OUR ABILITY TO BE PROFITABLE IN THE
FUTURE.

We have and may in the future offer products and services based upon
forward pricing, which is the pricing of products below production costs to take
into account the expectation of large future volumes and corresponding reduction
of manufacturing costs. Forward pricing would cause us to incur lower margins on
product or service sales unless we can reduce the associated costs. We believe
that costs may decrease if:

o more cost-effective technologies become available,

o product design efficiencies and component integration are obtained,
and

o we achieve economies of scale related to increased volume.

There is no guaranty that we will be able to secure significant
additional business and reduce per unit costs that we have factored into our
forward priced products. As a result, we could incur low or negative margins in
connection with sales of forward priced products even if our unit volume
increases. Low margins from our sales of products and services could result in
fluctuations in our quarterly operating results and would materially and
adversely affect our profitability and ability to implement our business goals.

OUR PRODUCTS FACE COMPETITION FROM OTHER EXISTING PRODUCTS, PRODUCTS UNDER
DEVELOPMENT AND CHANGING TECHNOLOGY, AND IF WE DO NOT REMAIN COMPETITIVE, OUR
BUSINESS WILL SUFFER AND WE WILL NOT REMAIN PROFITABLE.

The markets for our products are characterized by:

=}

intense competition within the DSL market and from other industries
such as cable and wireless industries;

rapid technological advances;

evolving industry standards;

changes in end-user requirements;

frequent new product introductions and enhancements; and

evolving customer requirements and service offerings.
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New products introductions or changes in services offered by telephone
companies or over the Internet could render our existing products and products
under development obsolete and unmarketable. Further, we believe that the
domestic market for many of our traditional T-1 products is decreasing, and will
likely continue to decrease, as high capacity digital transmission becomes less
expensive and more widely deployed. For example, our Network Interface Unit
product revenue decreased 16.7% in fiscal 2003 and an additional 15.8% in fiscal
2004. Our future success will largely depend upon our ability to continue to
enhance and upgrade our existing products, such as T-1 and DSL, and to
successfully develop and market new products.

In addition, our current product offerings primarily enable telephone
companies to deliver communications over copper telephone wires in the local
access network. Telephone companies also face competition in the delivery of
digital communications from cable operators, new telephone companies, and
wireless service providers. If end users obtain their high-speed data
transmission services from these alternative providers, then the overall demand
for our DSL products will be impaired.
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To remain competitive, we must develop new products to meet the demands
of these emerging transmission media and new local access network providers. Our
business would be severely harmed if our products become obsolete or fail to
gain widespread commercial acceptance due to competing products and
technologies.

EVOLVING INDUSTRY STANDARDS MAY ADVERSELY AFFECT OUR ABILITY TO SELL OUR
PRODUCTS AND CONSEQUENTLY HARM OUR BUSINESS.

Industry wide standardization organizations such as the American
National Standards Institute and the European Telecommunications Standards
Institute are responsible for setting transceiver technology standards for DSL
and other products. We are dependent on transceiver technologies from third
parties to manufacture our products. If transceiver technologies needed for
standards-based products are not available to us in a timely manner and under
reasonable terms, then our revenues would significantly decrease and our
business and operating results would suffer significantly.

In addition, the introduction of competing standards or implementation
specifications could result in confusion in the market and delay decisions
regarding deployment of our products. Delay in the announcement of standards
would materially and adversely impact our product sales and would severely harm
our business.

WE ARE DEPENDENT ON THIRD PARTY TECHNOLOGY, THE LOSS OF WHICH WOULD HARM OUR
BUSINESS.

We rely on third parties to gain access to technologies that are used
in our current products and in products under development. For example, our
ability to produce DSL products is dependent upon third party transceiver
technologies. Our licenses for DSL transceiver technology are nonexclusive and
the transceiver technologies have been licensed to numerous other manufacturers.
If our DSL transceiver licensors fail to deliver commercially ready or standards
compliant transceiver solutions to us and other alternative sources of DSL
transceiver technologies are not available to us at commercially acceptable
terms, then our business and operating results would be significantly harmed.

Any impairment in our relationships with the licensors of technologies
used in our products would force us to find other developers on a timely basis
or develop our own technology. For example, it would take us at least nine
months to reengineer the product and subsequently get product approval from
customers if the Company lost its existing licenses to the DSL technology and
operating platform used in its DSL products. There is no guarantee that we will
be able to obtain the third-party technology necessary to continue to develop
and introduce new and enhanced products, that we will obtain third-party
technology on commercially reasonable terms or that we will be able to replace
third-party technology in the event such technology becomes unavailable,
obsolete or incompatible with future versions of our products. We would have
severe difficulty competing if we cannot obtain or replace much of the
third-party technology used in our products. Any absence or delay would
materially adversely affect our business and operating results.

WE ARE DEPENDENT ON SOLE OR LIMITED SOURCE SUPPLIERS, THE LOSS OF WHICH WOULD



HARM OUR BUSINESS.

Integrated circuits and other electronic components used in our
products are currently available from only one source or a limited number of
suppliers. Our inability to obtain sufficient key components or to develop
alternative sources for key components as required, could result in delays or
reductions in product deliveries, and consequently severely harm our customer
relationships and our business. Furthermore, additional sole-source components
may be incorporated into our future products, thereby increasing our supplier
risks. If any of our sole-source suppliers delay or halt production of any of
their components, or fail to supply their components on commercially reasonable
terms, then our business and operating results would be harmed. For example, it
would take the Company at least nine months to reengineer the product and
subsequently get product approval from customers if the Company lost its
existing licenses to the DSL technology and operating platform used in its DSL
products.

We may experience delays in the receipt of key components which could
result in delays in related product deliveries. There is no guarantee that we
will be able to continue to obtain sufficient quantities of key components as
required, or that such components, if obtained, will be available to us on
commercially reasonable terms.
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WE HAVE FEW LONG TERM CONTRACTS OR ARRANGEMENT WITH SUPPLIERS WHICH COULD
ADVERSELY AFFECT OUR ABILITY TO PURCHASE COMPONENTS AND TECHNOLOGIES USED IN OUR
PRODUCTS.

We have few long-term contracts or arrangements with our suppliers. We
may not be able to obtain components at competitive prices, in sufficient
quantities or under other commercially reasonable terms. If we enter into a
high-volume or long-term supply arrangement and subsequently decide that we
cannot use the products or services provided for in the supply arrangement, then
our business would also be harmed. We enter into short term contracts with our
suppliers in the form of purchase orders. Purchase orders are often
non-cancelable within contractual time periods. These purchase orders are issued
to venders based on forecasted demand. If the forecasted demand is materially
incorrect, we may find that we cannot use the products ordered, then our
business would also be harmed.

WE WILL NOT BE ABLE TO SUCCESSFULLY COMPETE, DEVELOP AND SELL NEW PRODUCTS IF WE
FAIL TO RETAIN KEY PERSONNEL AND HIRE ADDITIONAL KEY PERSONNEL.

Because of our need to continually evolve our business with new product
developments and strategies, our success is dependent on our ability to attract
and retain qualified technical, marketing, sales and management personnel. To
remain competitive, we must maintain top management talent, employees who are
involved in product development and testing and employees who have developed
strong customer relationships. Because of the high demand to these types of
employees, it may be difficult to retain existing key employees and attract new
key employees. In addition we do not have non-compete contracts with most of our
employees. Our inability to attract and retain additional key employees could
harm our ability to successfully sell existing products and develop new products
and implement our business goals.

OUR QUARTERLY OPERATING RESULTS ARE LIKELY TO FLUCTUATE SIGNIFICANTLY AND SHOULD
NOT BE RELIED UPON AS INDICATIONS OF FUTURE PERFORMANCE.

We may experience significant fluctuations in quarterly operating
results. Due to the risks identified below and elsewhere in "Risk Factors,"
sales to our largest customers have fluctuated and could fluctuate significantly
between quarters. Sales to our customers typically involve large purchase
commitments, and customers purchasing our products may generally reschedule
without penalty. As a result, our quarterly operating results have fluctuated
significantly in the past. Other factors that have had and may continue to
influence our quarterly operating results include:

o the impact of changes in the DSL customer mix or product mix sold;

o timing of product introductions or enhancements by us or our
competitors;

o changes in operating expenses which can occur because of product
development costs, timing of customer reimbursements for research and
development, pricing pressures; availability and pricing of key
components;

o write-offs for obsolete inventory; and



o the other risks that are contained in this "Risk Factors" section.

Due to our fluctuations in quarterly results, we believe that
period-to-period comparisons of our quarterly operating results are not
necessarily meaningful. Our quarterly fluctuations make it more difficult to
forecast our manufacturing and purchasing needs and revenues. It is possible
that in some future quarters our operating results will be below the
expectations of securities analysts and investors, which may adversely affect
our stock price. As long as we continue to depend on DSL products and new
products, there is substantial risk of widely varying quarterly results,
including the so-called "missed quarter" relative to investor expectations.

WE MAY EXPERIENCE DELAYS IN THE DEPLOYMENT OF NEW PRODUCTS.

Our past sales have resulted from our ability to anticipate changes in
technology, industry standards and telephone company service offerings, and to
develop and introduce new and enhanced products and services. Our continued
ability to adapt to such changes will be a significant factor in maintaining or
improving our competitive position and our prospects for growth. Factors
resulting in delays in product development include:
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o rapid technological changes in the telecommunications industry;

o our customers' lengthy product approval and purchase processes; and

o our reliance on third-party technology for the development of new
products.

There can be no assurance that we will successfully introduce new
products on a timely basis or achieve sales of new products in the future. In
addition, there can be no assurance that we will have the financial and
manufacturing resources necessary to continue to successfully develop new
products or to otherwise successfully respond to changing technology standards
and telephone company service offerings. If we fail to deploy new products on a
timely basis, then our product sales will decrease, our quarterly operating
results could fluctuate, and our competitive position and financial condition
would be materially and adversely affected.

THE TELECOMMUNICATIONS INDUSTRY IS A HIGHLY COMPETITIVE MARKET AND THIS
COMPETITION MAY RESULT IN OPERATING LOSSES, A DECREASE IN OUR MARKET SHARE AND
FLUCTUATIONS IN OUR REVENUE.

We expect continuing competition as the DSL market continues to evolve.
Because we are significantly smaller than many of our competitors, we may lack
the financial resources needed to increase our market share. Many of our
competitors are much larger than us and can offer a wider array of different
products and services required for a telephone company's business than we do.

We expect continued aggressive tactics from many of our competitors
such as:

o Forward pricing of products;

o Early announcements of competing products;

o Bids that bundle DSL products with other product and service
offerings; and

o Intellectual property disputes.

OUR LACK OF BACKLOG MAY AFFECT OUR ABILITY TO ADJUST TO AN UNEXPECTED SHORTFALL
IN ORDERS.

Because of customer ordering demands we generally ship products within
a short period after receipt of an order, we typically do not have a material
backlog (or known quantity) of unfilled orders, and our revenues in any quarter
are substantially dependent on orders booked in that quarter. Our expense levels
are based on anticipated future revenues and are relatively fixed in the
short-term. Therefore, we may be unable to adjust spending in a timely manner to
compensate for any unexpected shortfall of orders. Accordingly, any significant
shortfall of demand in relation to our expectations or any material delay of
customer orders would have an immediate adverse impact on our business and
operating results.

INDUSTRY CONSOLIDATION COULD MAKE COMPETING MORE DIFFICULT.
Consolidation of companies offering high-speed telecommunications

products is occurring through acquisitions, joint ventures and licensing
arrangements involving our competitors, our customers and our customers'



competitors. We cannot provide any assurances that we will be able to compete
successfully in an increasingly consolidated telecommunications industry. Any

heightened competitive pressures that we may face may have a material adverse
effect on our business, prospects, financial condition and result of operations.

WE DEPEND ON A LIMITED NUMBER OF CUSTOMERS WHO ARE ABLE TO EXERT A HIGH DEGREE
OF INFLUENCE OVER US AND LOSS OF A MAJOR CUSTOMER COULD ADVERSELY IMPACT OUR
BUSINESS.

We have and will continue to depend on the large Regional Bell
Operating Companies as well as other telephone carriers including smaller local
telephone carriers and new alternative telephone carriers, for substantially all
of our revenues. Sales to the Regional Bell Operating Companies accounted for
approximately 66.4%, 75.1% and 76.8% of our revenues in fiscal 2002, 2003 and
2004, respectively. Consequently, our future success will depend upon:
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o the timeliness and size of future purchase orders from the Regional
Bell Operating Companies;

o the product requirements of the Regional Bell Operating Companies;

o the financial and operating success of the Regional Bell Operating
Companies; and

o the success of the Regional Bell Operating Companies' services that
use our products.

The Regional Bell Operating Companies and our other customers are
significantly larger than we are and are able to exert a high degree of
influence over us. These customers may generally reschedule orders without
penalty to the customer. Even if demand for our products is high, the Regional
Bell Operating Companies have sufficient bargaining power to demand low prices
and other terms and conditions that may materially adversely affect our business
and operating results.

Any attempt by a Regional Bell Operating Company or our other customers
to seek out additional or alternative suppliers or to undertake the internal
production of products would have a material adverse effect on our business and
operating results. The loss of any or our customers could result in an immediate
decrease in product sales and materially and adversely affect our business.

Conference Plus's customer base is very concentrated as its top ten
customers represent a large portion of total revenue. Customers of Conference
Plus have expanded their requirements for our services, but there can be no
assurance that such expansion will increase in the future. Additionally,
Conference Plus's customers continually undergo review and evaluation of their
conferencing and meeting services to evaluate the merits of bringing those
services in-house rather than outsourcing those services. There can be no
assurance in the future that Conference Plus's customers will not bring some
portion or all of their conferencing and meeting services in-house. Conference
Plus must continually provide higher quality, lower cost services to provide
maintain and grow its customer base. Any loss of a major account, would have a
material adverse effect on Conference Plus. In addition, any merger or
acquisition of a major customer could have a material adverse effect on
Conference Plus.

OUR CUSTOMERS HAVE LENGTHY PURCHASE CYCLES THAT AFFECT OUR ABILITY TO SELL OUR
PRODUCTS.

Prior to selling products to telephone companies, we must undergo
lengthy approval and purchase processes. Evaluation can take as little as a few
months for products that vary slightly from existing products or up to a year or
more for products based on new technologies such as DSL products. Accordingly,
we are continually submitting successive generations of our current products as
well as new products to our customers for approval. The length of the approval
process can vary and is affected by a number of factors, including:

the complexity of the product involved,
priorities of telephone companies;

telephone companies' budgets; and

regulatory issues affecting telephone companies.

© © o o©

The requirement that telephone companies obtain FCC or state regulatory
approval for most new telephone company services prior to their implementation
has in the past delayed the approval process. Such delays in the future could
have a material adverse affect on our business and operating results. While we
have been successful in the past in obtaining product approvals from our



customers, there is no guaranty that such approvals or that ensuing sales of
such products will continue to occur.

OUR INTERNATIONAL OPERATIONS EXPOSE US TO THE RISKS OF CONDUCTING BUSINESS
OUTSIDE THE UNITED STATES.

International revenues represented 6.5%, 5.4% and 2.7% of our revenues
in fiscal 2002, 2003 and 2004, respectively. Because Conference Plus has
expanded its conference call business in Europe by opening offices in Dublin,
Ireland, and because of our intention to expand our broadband products in Europe
we believe that our exposure to international risks may increase in the future.
These risks include:

foreign currency fluctuations;

tariffs, taxes and trade barriers;

difficulty in accounts receivable collection;
political unrest; and

© © o o©
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o burdens of complying with a variety of foreign laws and
telecommunications standards.

The occurrence of any of these risks would impact our ability to
increase our revenue and remain profitable, or could require us to modify
significantly our current business practices.

OUR SERVICES ARE AFFECTED BY UNCERTAIN GOVERNMENT REGULATION AND CHANGES IN
CURRENT OR FUTURE LAWS OR REGULATIONS COULD RESTRICT THE WAY WE OPERATE OUR
BUSINESS.

Many of our customers are subject to regulation from federal and state
agencies, including the FCC and various state public utility and service
commissions. While these regulations do not affect us directly, the effects of
regulations on our customers may adversely impact our business and operating
results. For example, FCC regulatory policies affecting the availability of
telephone company services and other terms on which telephone companies conduct
their business may impede our penetration of local access markets.

In addition, our business and operating results may also be adversely
affected by the imposition of tariffs, duties and other import restrictions on
components that we obtain from non-domestic suppliers or by the imposition of
export restrictions on products that we sell internationally. Internationally,
governments of the United Kingdom, Canada, Australia and numerous other
countries actively promote and create competition in the telecommunications
industry. Changes in current or future laws or regulations, in the U.S. or
elsewhere, could materially and adversely affect our business and operating
results.

POTENTIAL PRODUCT RECALLS AND WARRANTY EXPENSES COULD ADVERSELY AFFECT OUR
ABILITY TO REMAIN PROFITABLE.

Our products are required to meet rigorous standards imposed by our
customers. Most of our products carry a limited warranty ranging from one to
seven years. In addition, our supply contracts with our major customers
typically require us to accept returns of products or indemnify such customers
against certain liabilities arising out of the use of our products. Complex
products such as those offered by us may contain undetected errors or failures
when first introduced or as new versions are released. Despite our testing of
products and our comprehensive quality control program, there is no guaranty
that our products will not suffer from defects or other deficiencies. Although
historically we have not experienced material problems with product defects,
recalls, returns or indemnification claims, if such claims exceed our reserves
for such claims, our business could be harmed. Such recalls, returns or claims
and the associated negative publicity could result in the loss of or delay in
market acceptance of our products, affect our product sales, our customer
relationships, and our ability to generate a profit.

INVESTORS COULD BE ADVERSELY AFFECTED BY FUTURE ISSUANCES AND SALES OF OUR
SECURITIES.

Sales of substantial amounts of our common stock in the public market
could adversely affect the market price of our securities. Westell has
53,611,329 shares of common stock outstanding as of June 1, 2004, and has the
following obligations to issue additional class A common stock as of June 01,
2004:



o options to purchase 9,331,284 shares of class A common stock,
4,396,223 of which are currently exercisable; and

o warrants to purchase 915,000 shares of class A common stock for $1.95
per share

These obligations could result in substantial future dilution with
respect to our common stock.

WE RELY ON OUR INTELLECTUAL PROPERTY THAT WE MAY BE UNABLE TO PROTECT, OR WE MAY
BE FOUND TO INFRINGE THE RIGHTS OF OTHERS.

Our success will depend, in part, on our ability to protect trade
secrets, obtain or license patents and operate without infringing on the rights
of others. We rely on a combination of technical leadership, trade secrets,
copyright and trademark law and nondisclosure agreements to protect our
non-patented proprietary expertise. These measures, however, may not provide
meaningful protection for our trade secrets or other proprietary information.
Moreover, our business and operating results may be materially adversely
affected by competitors who independently develop substantially equivalent
technology.
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In addition, the laws of some foreign countries do not protect our
proprietary rights to the same extent as U.S. law. The telecommunications
industry is also characterized by the existence of an increasing number of
patents and frequent litigation based on allegations of patent and other
intellectual property infringement. From time to time we receive communications
from third parties alleging infringement of exclusive patent, copyright and
other intellectual property rights to technologies that are important to us.

There is no guarantee:

o that third parties will not assert infringement claims against us in
the future, and that such assertions will not result in costly
litigation; or

o that we would prevail in any such litigation or be able to license any
valid and infringed patents from third parties on commercially
reasonable terms.

Further, such litigation, regardless of its outcome, could result in
substantial costs to and diversion of our efforts. Any infringement claim or
other litigation against or by us could have a material adverse effect on our
business and operating results.

BUSINESS INTERRUPTION COULD PREVENT OUR ABILITY TO DELIVER PRODUCT AND SERVICES
TO OUR CUSTOMERS AND COULD ADVERSELY AFFECT OUR BUSINESS.

Our operations could be impacted by business interruptions such as
fire, flood, power loss and other events beyond our control. We have a detailed
disaster recovery plan and business interruption insurance but these may not be
sufficient to fully cover losses that may occur.

WE MAY ENGAGE IN FUTURE ACQUISITIONS OR FUND RAISING ACTIVITY THAT COULD DILUTE
OUR CURRENT STOCKHOLDERS.

We expect to continue to review potential acquisitions and we may
acquire businesses, products or technologies in the future. In addition, the
Company may decide to raise additional capital to fund its operations. In order
to accomplish these activities, acquisitions and fund raising, we could:

o issue equity securities that could dilute our current stockholders'
percentage ownership;

o incur substantial debt; or

o assume contingent liabilities.

These events could harm our business and/or the price of our common
stock. Acquisitions also entail numerous integration risks that could adversely

affect our business.

CONFERENCE PLUS'S LARGE COMPETITORS COULD ADVERSELY AFFECT CONFERENCE PLUS'S
ABILITY TO MAINTAIN OR INCREASE ITS MARKET SHARE.

Conference Plus participates in the highly competitive industry of



voice, video, and multimedia conferencing and meeting services. Competitors
include stand-alone conferencing companies and major telecommunications
providers. Conference Plus's ability to sustain growth and performance is
dependent on its:

maintenance of high quality standards and low cost position;
international expansion;

marketing and sales effectiveness; and

evolving technological capability.

© © o o

Any increase in competition could reduce our gross margin, require
increased spending on sales and marketing, and otherwise materially adversely
affect our business and operating results.

OUR PRINCIPAL STOCKHOLDERS CAN EXERCISE SIGNIFICANT INFLUENCE THAT COULD
DISCOURAGE TRANSACTIONS INVOLVING A CHANGE OF CONTROL AND MAY AFFECT YOUR
ABILITY TO RECEIVE A PREMIUM FOR CLASS A COMMON STOCK THAT YOU PURCHASE.

As of June 1, 2004, as trustees of a voting trust containing common stock
held for the benefit of the Penny family and the Simon family, Robert C. Penny
III and Melvin J. Simon have the exclusive power to vote over 48.7% of the votes
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entitled to be cast by the holders of our common stock. In addition, members of
the Penny family who are beneficiaries under this voting trust are parties to a
stock transfer restriction agreement which prohibits the beneficiaries from
transferring any class B common stock or their beneficial interests in the

voting trust without first offering such class B common stock to the other Penny
family members. Certain Penny family members also own or are beneficiaries of
trusts that own shares outside of the voting trust. As trustees of the Voting

Trust and other trusts, Messrs. Penny and Simon control 52.4% of the voting
stock. Consequently, we are effectively under the control of Messrs. Penny and
Simon, as trustees, who can effectively control the election of all of the
directors and determine the outcome of most corporate transactions or other
matters submitted to the stockholders for approval. Such control may have the
effect of discouraging transactions involving an actual or potential change of
control, including transactions in which the holders of class A common stock
might otherwise receive a premium for their shares over the then-current market
price.

ITEM 2. PROPERTIES

The Company leases approximately 185,000 square feet of office,
development and manufacturing space in Aurora, Illinois, a suburb of Chicago,
and leases a facility of 4,250 square feet of office space in Basingstoke,
England for Westell Limited. As of March 31, 2004, the Company also leased
facilities of 41,860 and 14,131 square feet in Schaumburg, Illinois and Lombard,
Illinois, respectively, for Conference Plus' domestic operations. The Lombard
facility was substantially closed in fiscal 2003. The Company also leases 2,000
square feet in Dublin Ireland for Conference Plus' international operations. The
Aurora facility lease expires in 2017 and the lease in Basingstoke, England
expires in 2005. The leases for the properties in Schaumburg and Lombard,
Illinois expire in 2011 and 2008, respectively, and the lease for the facility
in Dublin, Ireland expires in 2024.

The Company's Aurora, Illinois manufacturing facility is currently
operating below maximum capacity. The Company utilizes third-party
subcontractors to help fulfill fluctuations in customer demands that could be at
times beyond the manufacturing capacity of the Aurora facility. The Company has
a plan to expand the manufacturing capacity of its Aurora facility when and if
that is necessary.

ITEM 3. LEGAL PROCEEDINGS

In May 2002, the Company filed a patent infringement lawsuit against
HyperEdge Corporation in the U.S. District Court for the Northern District of
[llinois (Civil Action No. 02-C-3496). The complaint charges HyperEdge with
infringing Westell's U.S. Patent Number 5,444,776, under theories of direct
infringement and inducement of infringement by others. Westell seeks injunctive
relief, treble damages for willful infringement, and attorney fees. HyperEdge
has asserted affirmative defenses and counterclaims that include, but are not
limited to, non-infringement, invalidity, and unfair competition. Westell has
moved to dismiss certain of HyperEdge's counterclaims. Westell's 5,444,776
patent relates to an innovative bridge circuit technology often used in network



interface units. While the case is currently in discovery, the parties have
completely briefed a motion by HyperEdge for summary judgment of
non-infringement and invalidity, and are awaiting a decision from the Court. In
the opinion of the Company, although the outcome of this legal proceeding cannot
be predicted with certainty, the liability of the Company in connection with

this legal proceeding is not expected to have a material effect on the Company's
financial position and operating results.

The Company is involved in various other legal proceedings incidental
to the Company's business. Management believes that the outcome of such
proceedings will not have a material adverse effect on our consolidated
operations or financial condition.

ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS
None.
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PART II
ITEM 5. MARKET FOR REGISTRANT'S COMMON EQUITY AND RELATED STOCKHOLDER MATTERS.
The Company's Class A Common Stock is quoted on the NASDAQ National
Market under the symbol "WSTL." The following table sets forth for the periods

indicated the high and low sale prices for the Class A Common Stock as reported
on the NASDAQ National Market.

High Low
Fiscal Year 2003
First Quarter ended June 30, 2002.................. $1.90 $1.01
Second Quarter ended September 30, 2002 1.80 1.02
Third Quarter ended December 31, 2002..... 1.85 1.10
Fourth Quarter ended March 31, 2003................ 4.50 1.15
Fiscal Year 2004
First Quarter ended June 30, 2003.................. $10.10 $3.71
Second Quarter ended September 30, 2003............ 12.00 6.25
Third Quarter ended December 31, 2003 9.40 5.50
Fourth Quarter ended March 31, 2004................ 8.75 6.32
Fiscal Year 2005
First Quarter through June 1, 2004................. $8.32 $4.76

As of June 1, 2004, there were approximately 747 holders of record of
the outstanding shares of Class A Common Stock and 7 holders of Class B Common
Stock.

The following table summarizes information as of March 31, 2004,
relating to equity compensation plans of the Company pursuant to which common
stock is authorized for issuance (for more information also see Note 8 to the
Consolidated Financial Statements of the Company which is incorporated herein by

reference):
<TABLE>
Equity Compensation Plan Information
<CAPTION>
Number of securities to  Weighted average exercise Number of securities remaining
be issued upon exercise  price of outstanding  available for future issuance
of outstanding options,  options, warrants and (excluding securities
Plan category warrants and rights rights reflected in the first column)
<S> <C> <C> <C>
Equity compensation plans
approved by security 7,759,762 $6.00 818,875
holders

Equity compensation plans
not approved by security 1,776,923 2.61 -
holders*

Total 9,536,685 $5.37 818,875



*Reflects non-qualified stock options of Class A Common Stock granted to E. Van
Cullens and one other employee in fiscal 2002. 1.1 million of these options vest
over a four-year period with 25% vesting per year. The remainder are performance
based and vest at the earlier of achievement of certain performance goals or

eight years. The strike price on 0.9 million, 0.4 million and 0.4 million and

0.1 million of the options is $1.95, $2.00, $5.00 and $1.32 per share,

respectively.

</TABLE>
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Dividends

The Company has never declared or paid any cash dividends on its common
stock and does not anticipate paying any cash dividends in the foreseeable
future. The Company currently intends to retain any future earnings to finance
the growth and development of its business. In addition, the Company's credit
facility restricts the Company's ability to pay dividends.
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ITEM 6. SELECTED CONSOLIDATED FINANCIAL DATA.

The following selected consolidated financial data as of March 31,
2000, 2001, 2002, 2003 and 2004 and for each of the five fiscal years in the
period ended fiscal year 2004 have been derived from the Company's consolidated
financial statements, which have been audited by Arthur Andersen LLP for fiscal
year 2000 and by Ernst & Young LLP for fiscal years 2001 through 2004. The data
set forth below is qualified by reference to, and should be read in conjunction
with, "Management's Discussion and Analysis of Financial Condition and Results
of Operations," the Consolidated Financial Statements and the related Notes
thereto and other financial information appearing elsewhere in this Annual
Report on Form 10-K.

<TABLE>
Fiscal Year Ended March 31,*
2000 2001 2002 2003 2004
<S> <C> <C> <C> <C> <C>
Statement of Operations Data: (in thousands, except per share data)
RevVenues.......ccoeeeevueveceniecneneinnnenne $120,993 $361,477 $239,823  $210,021 $235,739
Cost 0f 200ds SOId.......ccevveeririeieiriene 89,969 331,319 205,793 146,261 155,998
Gross Margin..........eceervevenerveeennnnan 31,024 30,158 34,030 63,760 79,741

Operating expenses:
Sales and marketing...........c.ccoeceverennne. 15,338 30,323 19,883 16,017 20,242
Research and development 10,789 33,308 22,444 16,483 17,385
General and administrative 14,003 24,254 24,028 17,513 17,506

Goodwill and intangible amortization .............. 1,326 31,832 25,560 1,766 1,455

Goodwill impairment .........ccccocevvecerennenene -- - 97,500 -- --

Restructuring charge .......c..coccceeeevenieenne 550 1,700 6,258 1,678 698

Total operating expenses...........c..co.c...... 42,006 121,417 195,673 53,457 57,286

Operating profit (108s)......ccccovvveverererenenee (10,982) (91,259) (161,643) 10,303 22,455
Other income, net........ . 1,412 585 172 262 615
Interest eXpense.........cecuevveeeeereenieneeiens (1,856)  (2,197) (5,564) (2,648) (743)
Income (loss) before income taxes and minority interest (11,426) (92,871) (167,035) 7,917
Income tax expense (benefit)...........ccceeuennenne (3,600) - -- 372 (12,923)
Minority Interest.........cccoeeeeevieneneenienne 356 585 394 271 373

Income (loss) before cumulative effect of change in
accounting prinCiple..........ccecevereeeennene (8,182) (93,456) (167,429) 7,274 34,877
Cumulative effect of change in accounting principle.. -- (400) -- - --

22,327



Net i1C0me (108S)....erreeereerererrrrerrrrrrire $(8,182) $(93,856)$ (167,429) $7.274 $ 34,877

Net loss per basic share:
Income (loss) before cumulative effect of change in

accounting prinCiple.........oceeervveenerenne $(0.22) $(1.53) $(2.60) $0.11 $0.52
Cumulative effect of change in accounting principle.. - (0.01) - -- --
Net income (loss) per basic share................... $(0.22) $(1.54) $(2.60) $0.11 $0.52

Average number of basic common shares

outstanding...........oeeeeerueenereeenennnes 37,658 61,072 64,317 64,925 66,858
Net income (loss) per diluted share:
Income (loss) before cumulative effect of change in

accounting principle.........cocovvererrerennnne. $(0.22) $(1.53) $(2.60) $0.11 $0.49
Cumulative effect of change in accounting principle.. -- (0.01) -- - --
Net income (loss) per diluted share................. $(0.22) $(1.54) $(2.60) $0.11 $0.49
Average number of diluted common shares
outStanding.........coeevereruerereneeenennenes 37,658 61,072 64,317 65,126 70,667
<CAPTION>
As of March 31,

2000 2001 2002 2003 2004

<S> <C> <C> <C> <C> <C>

Balance Sheet Data:

Working capital..........cccceevvirerieceneniennne $ 64,335 $38,778 $16,811 $7,116 $27,626
Total assets....... ... 342,570 315,139 126,153 109,474 129,781
Current debt.. . 1,633 103 11,186 17,057 3,416

Total debt........cceevveueennnnnn. . 2,750 28,554 50,655 34,817 3,742

Total stockholders' equity..........ccccervevereneen 279,663 197,825 36,273 43,493 91,765

* Fiscal years 2001, 2002, 2003 and 2004 results reflect the acquisition of
Teltrend Inc. which occurred in March 2000.

</TABLE>
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ITEM 7. MANAGEMENT'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS
OF OPERATIONS.

OVERVIEW

The following discussion should be read together with the Consolidated
Financial Statements and the related Notes thereto and other financial
information appearing elsewhere in this Form 10-K. All references herein to the
term "fiscal year" shall mean a year ended March 31 of the year specified.

The Company commenced operations in 1980 as a provider of
telecommunications network transmission products that enable advanced
telecommunications services over copper telephone wires. Until fiscal 1994, the
Company derived substantially all of its revenues from its Network Service
Access (NSA) product lines, particularly the sale of Network Interface Unit
(NIU) products and related products. NIU products accounted for approximately
21%, 20% and 15% of revenues in fiscal years 2002, 2003 and 2004, respectively.
The Company introduced its first DSL products in fiscal 1993 and these products
accounted for approximately 38%, 48% and 57% of revenues in fiscal 2002, 2003
and 2004, respectively. NIU products and DSL products are the two major products
within the Company's telecom equipment business. Telecom equipment constituted
approximately 80%, 80% and 81% of revenues in fiscal 2002, 2003 and 2004,
respectively. The Company has also provided audio teleconferencing services
since fiscal 1989, which constituted approximately 20%, 20% and 19% of revenues
in fiscal 2002, 2003 and 2004, respectively.

The Company has two reportable segments. These segments are strategic
business units that are managed separately because each business requires
different technologies and market strategies. They consist of:



1) A telecommunications equipment manufacturer of local loop access products,
which include Broadband Consumer Network Equipment (CNE) products and
Network Service Access (NSA) products. NSA products are primarily Network
Interface Unit (NIU) products and CNE products are primarily DSL products;
and

2) A multi-point telecommunications service bureau operated through the
Company's subsidiary Conference Plus, Inc. Conference Plus, Inc.
specializes in audio teleconferencing, multi-point video conferencing,
broadcast fax and multimedia teleconference services.

Below is a table that compares annual revenue from the Company's two reportable
segments and the two main equipment product groups.

<TABLE>
Fiscal % of Fiscal % of Fiscal % of
2002 revenue 2003  revenue 2004  revenue
<S> <C> <C> <C> <C> <C> <C>
CNE equipment.. .. $105,011 44% $ 111,146 53% $ 135,704 58%
NSA equipment.................. 86,291 36% 57,070 27% 54,736 23%
Total equipment segment..... 191,302 80% 168,216 80% 190,440 81%
Services segment............ 48,521 20% 41,805 20% 45,299 19%

Total revenue

</TABLE>

The Company reached profitability and positive cash flow from
operations for the first time as a public company in fiscal 2003. In fiscal
2004, the Company improved its profitability primarily due to gains achieved
from volume efficiencies, productivity improvements and favorable component
pricing in the CNE product line of the equipment segment of the business. The
Company continues to experience pricing pressures in both product segments. The
transition to higher speed digital transmission services continued to negatively
impact the NSA product line of the equipment segment.

The Company expects revenue and earnings per share in the quarters
ending June 30, 2004 and September 30, 2004 to be lower than the revenue and
earnings per share recorded in the quarter ended March 31, 2004. The Company
believes this expected reduction in revenue and earnings per share is the result
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of entering into a long-term pricing agreement, increased coordination with the
customer to lower the customer's inventory levels, and seasonally in the
equipment segment of the business. The Company anticipates that revenues should
begin to increase again in the third fiscal quarter.

The Company's customer base is comprised primarily of the Regional Bell
Operating Companies (RBOCs), independent domestic local exchange carriers and
public telephone administrations located outside the U.S. Due to the stringent
quality specifications of its customers and the regulated environment in which
its customers operate, the Company must undergo lengthy approval and procurement
processes prior to selling its products. Accordingly, the Company must make
significant upfront investments in product and market development prior to
actual commencement of sales of new products. In addition, to remain
competitive, the Company must continue to invest in new product development and
invest in targeted sales and marketing efforts to cover new product lines.

The Company expects to continue to evaluate new product opportunities
and engage in extensive research and development activities. The Company is
focusing on expanding its product offerings in the equipment segment from basic
high speed broadband to more sophisticated applications such as networking,
wireless and managed services. This will require the Company to continue to
invest in research and development and sales and marketing, which could
adversely affect short-term results of operations. In view of the Company's
reliance on the DSL market for revenues and the unpredictability of orders and



pricing pressures, the Company believes that period-to-period comparisons of its
financial results are not necessarily meaningful and should not be relied upon

as an indication of future performance. Revenues from NSA products such as NIUs
have declined in recent years as telephone companies continue to move to
networks that deliver higher speed digital transmission services. Failure to

increase revenues from new products, whether due to lack of market acceptance,
competition, technological change or otherwise, would have a material adverse
effect on the Company's business and results of operations.

CRITICAL ACCOUNTING POLICIES

The Company uses estimates and judgements in applying its accounting
policies which have a significant impact on the results reported in the
consolidated financial statements. The following are the Company's most critical
accounting policies.

Accounts receivable

The Company sells products primarily to various telecommunications
providers and distributors. Sales to these customers have varying degrees of
collection risk associated with them. Judgment is required in assessing the
realization of these receivables based on aging, historical experience and
customer's financial condition.

Inventory reserves

The Company reviews ending inventory for excess quantities and
obsolescence based on its best estimates of future demand, product lifecycle
status and product development plans. The Company also evaluates ending
inventory for lower of cost or market. Prices related to future inventory demand
are compared to current and committed inventory values.

Inventory purchase commitments

In the normal course of business, the Company enters into commitments
for the purchase of inventory. The commitments are at market rates and normally
do not extend beyond one year. Should there be a dramatic decline in revenues,
as there was in fiscal 2002, the Company may incur excess inventory and
subsequent losses as a result of these commitments. The Company has established
reserves for anticipated losses on such commitments.

Valuation Allowance for Deferred Tax Assets
The company has significant deferred tax assets that resulted primarily from
historically generated net operating losses. A valuation allowance has been
provided for a portion of these deferred tax assets that management believes it
is more likely than not that these assets will not be utilized. The Company
accesses the realizability of deferred tax assets through an analysis of
projected future taxable income. Estimates of future taxable income is comprised
of a tax planning strategy and a three year estimate of future income that will
be generated by operations less tax differences including expected stock option
deductions.
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Goodwill and Intangibles

Under new accounting rules, which became effective in fiscal 2003,
goodwill and other indefinite-lived intangibles are no longer amortized but
subject to annual impairment tests. The Company determined that it operated in
two reporting units for the purpose of completing the impairment test of
goodwill. These reporting units are telecom equipment and telecom services. The
Company utilizes the comparison of its market capitalization and third party
appraisal of its telecom services reporting unit to book value as an indicator
of potential impairment. The Company performed its annual impairment test in the
fourth quarter of fiscal 2004. These tests showed no impairment of goodwill. On
an ongoing basis, the Company reviews intangible assets and other long-lived
assets other than goodwill for impairment whenever events and circumstances
indicate that carrying amounts may not be recoverable. If such events or changes
in circumstances occur, the Company will recognize an impairment loss if the
undiscounted future cash flows expected to be generated by the asset are less
than the carrying value of the related asset. The impairment loss would adjust
the asset to its fair value.

Software Development

The Company accounts for software development costs under FAS86,
Accounting for the Costs of Computer Software to Be Sold, Leased, other
Otherwise Marketed. The Company reviews software development to determine when
technological feasibility is reached. At such time, development costs will be
capitalized as intangible assets. These intangible assets will be amortized over
the product life once the product is available for customer use. At of March 31,
2004, the Company did not have any capitalized costs.



RESULTS OF OPERATIONS

The following table sets forth the percentage of revenues represented
by certain items in the Company's statements of operations for the periods
indicated:

<TABLE>
Fiscal Year Ended March 31,
2002 2003 2004
<S> <C> <C> <C>
Equipment.........ccccvvenenieinineneineneeecnenee 79.8% 80.1%  80.8%
Services 20.2 199 19.2
Total TeVenues........ccecuevvereeieiieieieeeeeene 100.0 100.0 100.0
Cost of equipment...........ccooeeeereneeienieneeieiene 73.4 56.7 549
Cost Of SEIVICES...c.ueeuieiiiieieieieeeeie e 12.4 129 113
Total cost of goods sold........ccceevevrenieeeerienene. 85.8 69.6  66.2
GIOSS MATZIN...vveerviieeieeieieieieeeereeeeeeeeeenes 14.2 304 338

Operating expenses:
Sales and marketing..........ccocoeveeveirerieineniennnne. 8.3 76 8.6
Research and development...........ccccoovevvevrerienenene. 9.4 78 74

General and administrative................... .. 10.0 83 7.4

Goodwill and intangible amortization..... .. 10.6 0.8 0.3

Goodwill and intangible impairment..............c.cccov.... 40.7 0.0 0.0

Restructuring charge..........ccoceeveevvereeecenenieens 2.6 0.8 0.6

Total operating eXpenses...........cecvvveeeereereenene 81.6 253 243
Operating income (10SS) ....ccvevvrverieerererieererienens (67.4) 49 95
Other iNCOME, NEL........ccveeeieeeeeeeeeeeeeeeeeeaeeenes 0.1 0.1 0.3
Interest EXPense.......ccevvvveeeereereeerenieeeeereeeenes (2.3) (1.3) (0.3)
Income (loss) before income taxes and minority interest......... (69.6) 38 95
Income tax expense (benefit).........cccovvereererereenenne. 0.0 0.1 (5.5
MINOTItY INEETESt....eevevenrenereerieeeeerieieeeee e 0.2 0.1 0.2
Net income (10SS)......coveeeerererererireeereeenens (69.8)% 3.5% 14.8%
</TABLE>
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FISCAL YEARS ENDED MARCH 31, 2002, 2003 AND 2004

Revenues. Revenues were $239.8 million, $210.0 million and $235.7
million in fiscal 2002, 2003 and 2004, respectively. Revenues decreased 12.4% in
fiscal 2003 from the preceding year. The fiscal 2003 decrease of $29.8 million
was primarily due to a 12% decrease in revenue in the equipment segment of the
business. In the equipment segment, NSA product revenue decreased $29.2 million
due to reduced demand resulting from the economic downturn in the
telecommunications industry. The decrease in NSA revenue was offset by a $6.1
million increase in CNE revenue due primarily to an 87% increase in unit volume
offset in part by a 44% decrease in average selling price. Service revenue
decreased $6.7 million or 13.8% in fiscal 2003 compared to fiscal 2002 due to a
reduction in call minutes resulting from the economic downturn and the loss of
one major customer that resulted in a $6.3 million revenue reduction. This was
offset in part by customers choosing to hold meetings using teleconference
services instead of traveling because of war and health concerns around
travelling to locations with outbreaks of communicable diseases and terrorist



threats. In fiscal year 2004, revenue increased 12.2%. Revenue in the equipment
segment increased 13.2% or $22.2 million. In the equipment segment, the
Company's CNE product revenue increased 22.1% or $24.6 million due primarily to
45% higher unit sales offset in part by a 28% decline in the average per unit

price. Revenue from NSA products, which are also in the equipment segment,
decreased 4.1% or $2.3 million of which $3.2 million was due to lower unit sales
and lower selling prices offset in part by an $875,000 contractual settlement

from a customer. Services revenue increased 8.4% or $3.5 million due to an
increase in call minuets.

Gross Margin. Gross margin was $34.0 million, $63.8 million and $79.7
million and gross margin as a percentage of revenues was 14.2%, 30.4% and 33.8%
in fiscal 2002, 2003 and 2004, respectively. Gross margin in the equipment
segment was $15.1 million, $49.1 million and $61.0 million and gross margin as a
percentage of revenues was 7.9%, 29.2% and 32.0% in fiscal 2002, 2003 and 2004,
respectively. The fiscal 2002 gross margin in the equipment segment was
negatively effected by adjustments to record inventory at net realizable value
and charges for excess and obsolete inventory of $13.9 million. The improved
gross margin in fiscal 2003 was primarily due to reduced per unit material,
labor, and handling costs, particularly in the CNE product group in the
equipment segment that resulted from economies of scales as unit volume
increased 87% and engineering design changes. The fiscal 2003 gross margin in
the equipment segment was positively effected by $2.2 million as the Company was
able to sell modem inventory which had been reserved as excess and obsolete
based on the estimated technological life of the modems at March 31, 2002. The
fiscal 2004 equipment gross margin was positively impacted by an $875,000
contractual settlement that had no corresponding cost of sales as well as
reduced per unit material, labor, and handling costs, particularly in the CNE
product group that resulted from a 45% increase in unit volume. Gross margin in
the services segment was $18.9 million, $14.7 million and $18.7 million and
gross margin as a percentage of revenues was 38.9%, 35.1% and 41.3% in fiscal
2002, 2003 and 2004, respectively. Services margin in fiscal year 2002 contained
a $1.2 million benefit for a contract resolution of a disputed expense with a
supplier. This benefit attributed in part to the reduction in services margin in
fiscal year 2003, which was also negatively impacted by a $6.7 million reduction
in revenue. Services margin improved in fiscal year 2004 due to increased
revenue of $3.5 million and lower long distance rates, offset in part by a
$775,000 charge for the early termination of a purchase contract, which was
recorded in the December quarter. The Company believes continued pricing
pressures and continued reduction of NSA sales affecting its equipment segment
could continue to adversely impact margins in the future. It is the Company's
strategy to offset the effects of these anticipated price reductions with
continued cost reductions and introducing new products that have higher sales
prices and margins.

Sales and Marketing. Sales and marketing expenses were $19.9 million,
$16.0 million and $20.2 million in fiscal 2002, 2003 and 2004, respectively,
constituting 8.3%, 7.6% and 8.6% of revenues, respectively. In fiscal 2003,
sales and marketing expenses decreased by $3.9 million or 19.4% from the
previous year. Sales and marketing expenses in the equipment segment decreased
$3.5 million which resulted primarily from decreased technical support related
expenses of $1.5 million, a reduction in employee related expenses of $1.2
million and a reduction in warranty reserves by $874,000 resulting from actual
warranty costs being less than estimated at the end of fiscal 2002. Sales and
marketing expenses increased by $4.2 million in fiscal 2004. The equipment
segment sales and marketing expenses increased $2.4 million due to increases in
employee related expenses. The services segment sales and marketing expenses
increased $1.8 million due to an increase in the number of sales and marketing
employees. This increased expense is expected to continue in fiscal 2005. The
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Company believes that sales and marketing expense in the future will continue to
be a significant percent of revenue and will be required to expand its product
lines, bring new products to market and service customers. The Company is
planning to increase sales and marketing expense in the equipment segment of the
business to sell its CNE equipment in Europe.

Research and Development. Research and development expenses were $22.4
million, $16.5 million and $17.4 million in fiscal 2002, 2003 and 2004,
respectively, constituting 9.4%, 7.8% and 7.4% of revenues, respectively.
Research and development expenses are incurred primarily in the equipment
segment of the business. In fiscal 2003, research and development decreased by
$5.9 million or 26.3% from the prior year. This decrease was due primarily to
the fiscal 2002 reorganizations, which reduced employee related expenses and
outside consulting expenses, and other cost-cutting measures that were taken as



a result of the economic downturn in the telecommunications industry. Research
and development expenses increased by $900,000 in fiscal 2004. The increase is
due primarily to increases in employee related expenses and increases in outside
consulting offset in part by lower depreciation expense. The Company received
$2.0 million from customers to fund engineering projects in fiscal 2002. There
were no customer funded engineering projects in fiscal 2003 or fiscal 2004. The
Company believes that research and development expenses will increase in fiscal
year 2005 as the Company continues to expand its product offering to include
networking, wireless, managed services and other broadband applications.

General and Administrative. General and administrative expenses were
$24.0 million, $17.5 million and $17.5 million in fiscal 2002, 2003 and 2004,
respectively, constituting 10.0%, 8.3% and 7.4% of revenues, respectively. In
fiscal 2003, general and administrative expenses decreased by $6.5 million or
27.1% from the prior year primarily in the equipment segment of the business.
The decrease in general and administrative expenses was primarily due to the
fiscal 2002 reorganizations, which reduced employee related expenses and outside
consulting expenses. In fiscal 2004, general and administrative expenses were
flat overall. There was a decrease of $800,000 in the services segment of the
business and an increase of $800,000 in the equipment segment of the business.
The increase in the equipment segment resulted from increased employee related
expenses. The decrease in the service segment resulted from lower sales and use
tax expenses and bad debt expense.

Goodwill and intangible amortization. Intangible assets include
goodwill, synergistic goodwill and product technology related to the March 17,
2000 acquisition of Teltrend Inc. for 20.2 million shares of class A common
shares valued at $213.6 million. Goodwill and intangible amortization expense
decreased from fiscal 2002 to fiscal 2003 due to adoption of the Statements of
Financial Accounting Standards (SFAS) 142 issued by the Financial Accounting
Standards Board (FASB). Under the new rules, goodwill and other indefinite lived
intangibles are no longer amortized but are subject to annual impairment tests.
The Company performed the first impairment test as of April 1, 2002 and its
annual impairment review during the fourth quarter of fiscal 2003 and fiscal
2004 with no write down required.

Goodwill and intangible impairment. After the fiscal 2002
reorganizations, and given the current and expected market conditions in the NIU
and low-speed digital data products portion of the business acquired from
Teltrend, it became apparent that the goodwill acquired with the Teltrend
acquisition was impaired. In accordance with its policies, the Company completed
an evaluation of the fair value of the Teltrend long-lived assets (including
goodwill) during the quarters ended December 31, 2001 and March 31, 2002. The
Company reported non-cash charges of $90.5 million and $7.0 million,
respectively, to reduce the carrying value of recorded goodwill and intangibles
related to the Teltrend acquisition to their estimated fair value.
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Restructuring charge. The Company recognized a restructuring charge of
$6.3 million in fiscal 2002. These charges included personnel, facility and
certain development contract costs. The purpose of the fiscal 2002 restructuring
plan was to decrease costs primarily by a workforce reduction of approximately
200 employees and to realign the Company's cost structure with the Company's
anticipated business outlook. During fiscal 2003, a portion of a leased facility
previously vacated was sublet resulting in a reversal of $0.9 million of
facility lease costs accrued in fiscal 2002. As of March 31, 2004, all of the
fiscal 2002 restructuring costs had been paid.

The Company recognized a net restructuring expense of $1.7 million in
fiscal 2003 consisting of a charge of $2.6 million offset by the $.09 million
described above. This charge included personnel and facility costs related
primarily to the closing of a Conference Plus, Inc. facility and personnel and
facility charges at Westell Limited. Approximately 25 employees were impacted by
these reorganizations. As of March 31, 2004, the Company paid approximately $1.3
million of these accrued restructuring costs leaving a balance of $1.3 million
which will be paid out over the next four years.

The Company recognized a restructuring expense of $698,000 in fiscal
2004. This restructuring resulted from discontinuing a product at Westell
Limited. The result was a workforce reduction of approximately 14 employees. All
of these costs will be paid in fiscal 2005.

A table which summarizes the restructuring charges and their
utilization can be found in Note 10 to the Consolidated Financial Statements of
the Company and is incorporated herein by reference.



Other income, net. Other income, net was $172,000, $262,000 and
$615,000 for fiscal years 2002, 2003, and 2004, respectively. Other income, net
was primarily comprised of interest income earned on temporary cash investments
and unrealized gains or losses on intercompany balances denominated in foreign
currency.

Interest Expense. Interest expense was $5.6 million, $2.6 million and
$743,000 for fiscal 2002, 2003 and 2004, respectively. The decrease in interest
expense during each year is a result of lower obligations outstanding during the
period under promissory notes, capital leases and vendor debt.

Income Taxes. No income tax was recorded in fiscal year 2002. An income
tax charge of $372,000 was recorded in fiscal 2003 due to the results on an
Internal Revenue Service audit on Teltrend Inc. for pre-acquisition periods. As
of March 31, 2004 the Company has approximately $5.2 million in income tax
credit carry forwards and a tax benefit of $67.0 million related to a net
operating loss carryforward that is available to offset future taxable income.

The tax credit carryforwards begin to expire in 2008 and the net operating loss
carryforward begins to expire in 2012. The Company recorded valuation allowances
of $21.4 million in fiscal 2002 which represents the amount that the deferred
tax benefit exceeded the value of the tax planning strategy available to the
Company. In fiscal 2003, the Company's deferred tax assets decreased primarily
due to the reduction of inventory reserves. As such, the Company reduced its
valuation allowances by $11.5 million as less valuation allowances were required
to record the net deferred tax assets at an amount realizable by the company's
tax planning strategy. The benefit for income taxes of $12.9 million for fiscal
year 2004 resulted from a current tax provision of $5.7 million and a reduction
of deferred tax assets of $4.4 million offset by a reduction in the valuation
allowance against the deferred tax assets in the amount of $23.0 million. The
Company reduced the valuation allowance in the fourth quarter of fiscal 2004 to
reflect the $4.4 million reduction in the deferred tax asset and to reflect
management's belief, based in part on the Company's return to profitable
operations in fiscal 2003 and 2004, that it is more likely than not an

additional $18.6 million of these deferred tax assets will be realized through

the generation of future taxable income. Estimates of future taxable income are
comprised of a tax planning strategy and a three year estimate of future income
that will be generated by operations less tax differences including expected
stock option deductions.

Minority Interest. Minority interest expense was $394,000, $271,000 and
$373,000 in fiscal years 2002, 2003 and 2004 respectively. Minority interest
expense results from the elimination of profits at 91.5% owned subsidiary,
Conference Plus Inc.
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QUARTERLY RESULTS OF OPERATIONS

The following tables present the Company's results of operations for
each of the last eight fiscal quarters and the percentage relationship of
certain items to revenues for the respective periods. The Company believes that
the information regarding each of these quarters is prepared on the same basis
as the audited Consolidated Financial Statements of the Company appearing
elsewhere in this Form 10-K. In the opinion of management, all necessary
adjustments (consisting only of normal recurring adjustments) have been included
to present fairly the unaudited quarterly results when read in conjunction with
the audited Consolidated Financial Statements of the Company and the Notes
thereto appearing elsewhere in this Form 10-K. These quarterly results of
operations are not necessarily indicative of the results for any future period.

<TABLE>

Quarter Ended

Fiscal 2003 Fiscal 2004

June 30, Sept. 30, Dec. 31, Mar. 31, June 30, Sept. 30, Dec. 31, Mar. 31,
2002 2002 2002 2003 2003 2003 2003 2004
(in thousands)
<S> <C> <C> <C> <C> <C> <C> <C> <C>
Equipment ................. $39,030 $46,235  $39,121 $43,830  $43,707 $46,921 $49,203 $50,609



Services.......coeueuene. 10,775 9,936 10,082 11,012 11,580 11,455 10,775 11,489

Total revenues.......... 49,805 56,171 49,203 54,842 55287 58,376 59,978 62,098
Cost of equipment.......... 28,956 32,717 28,181 29,295 28,262 32,568 33,167 35416
Cost of services........... 6,838 6,984 6577 6,713 6,754 6,783 7,693 5,355

Total cost of goods sold 35,794 39,701 34,758 36,008 35,016 39,351 40,860 40,771

Gross margin......... 14,011 16,470 14,445 18,834 20271 19,025 19,118 21,327

Operating expenses:

Sales and marketing...... 4,333 4,615 3,535 3,534 5,427 4,783 4,647 5,385
Research and

development............ 3,446 4,178 4,097 4,762 4,436 4321 3,874 4,754
General and

administrative......... 4,651 4,126 3,486 5,250 5,134 4,335 4,545 3,492
Goodwill and intangible

amortization........... 389 389 389 599 363 364 364 364
Restructuring charge.... - 1,742 180  (244) -- - - 698

Total operating

eXPenses............. 12,819 15,050 11,687 13,901 15,360 13,803 13,430 14,693
Operating income .......... 1,192 1,420 2,758 4,933 4911 5222 5,688 6,634
Other income (expense), net 182 3) 83 - 156 35 212 212
Interest expense........... (783) (685)  (517) (663) (359) (197) (127) (60)

Income before taxes and

minority interest....... 591 732 2,324 4,270 4,708 5,060 5,773 6,786
Income tax expense (benefit) - - -- 372 -- -- - (12,923)
Minority interest.......... 132 (64) 66 137 111 121 23 118
Net income................. $ 459 $796 §$2,258 $3,761 $4,597 $4,939 §$5,750 $19,591

Net income per common share:

Basic......cccceuenene $0.01 $0.02 $0.03 $0.06 $0.07 $0.07 $0.09 $0.29
Diluted................. $0.01 $0.02 $0.03 $0.06 $0.07 $0.07 $0.08 $0.27
</TABLE>
232
<TABLE>
Quarter Ended
Fiscal 2003 Fiscal 2004

June 30, Sept. 30, Dec. 31, Mar. 31, June 30, Sept. 30, Dec. 31, Mar. 31,
2002 2002 2002 2003 2003 2003 2003 2004

<S> <C> <C> <C> <C> <C> <C> <C> <C>
Equipment...........cc.c..... 78.4% 82.3% 79.5% 79.9% 79.1% 80.4% 82.0% 81.5%
Service......coeveuenenn 21.6 17.7 20.5 20.1 209 19.6 18.0 18.5

Total revenues........... 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0

Cost of equipment sales....  58.1 582 573 534  51.1 558 553 57.0
Cost of services........... 137 124 133 12.3 122 116 128 8.6

Operating expenses:

Sales and marketing...... 8.7 8.2 7.2 6.4 9.8 82 7.7 8.7
Research and

development............ 6.9 7.4 8.3 8.7 80 74 6.5 7.7



General and

administrative......... 9.3 7.3 7.1 9.6 93 74 76 5.6
Goodwill and intangible

amortization........... 0.8 0.7 0.8 1.1 0.7 0.6 0.6 0.6
Restructuring charge...... 0.0 3.1 04 (04 00 00 0.0 1.1

Total operating
eXPenses............. 257 268 238 253 278 236 224 237

Operating income........... 2.4 2.5 5.6 9.0 89 9.0 9.5 10.7

Other income (expense), net 0.4 0.0 0.1 0.0 0.3 0.1 04 03
Interest expense........... 1.6 1.2 1.0 1.2 0.6 03 02 0.1

Income before taxes and

minority interest........ 1.2 1.3 4.7 7.8 8.6 88 9.7 109
Income tax expense (benefit) 0.0 0.0 0.0 0.7 0.0 0.0 0.0 (20.8)
Minority interest.......... 0.3 0.1 0.1 0.2 02 02 0.0 0.2
Net income................... 0.9% 14% 4.6% 69% 84% 8.6% 9.7% 31.5%
</TABLE>
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The Company's quarterly equipment revenues have been on an upward trend
over the past eight quarters primarily do to improvements in CNE revenues in the
equipment segment of the business. Quarterly CNE revenues in fiscal 2004 grew
due to increased unit sales of DSL products offset in part by lower sales prices
per unit. NSA revenues decreased in fiscal 2004 and fiscal 2003 due primarily to
the recession in the telecommunications industry. Conference Plus service
revenues decreased in first two quarters of fiscal 2003 due to the slowing
economy and the loss of one large customer. Service revenue increased in the
final two quarters of fiscal 2003 and fiscal 2004 due to increased call minutes.
The increase in teleconferencing minutes was due in part to customers choosing
to hold meetings using teleconference services instead of traveling because of
war and health concerns around traveling to locations with outbreaks of
communicable diseases and terrorist threats.

Gross margin as a percentage of revenue has varied from quarter to
quarter. The September 30, 2002 equipment segment gross margin was positively
effected by $2.2 million as the Company was able to sell modem inventory that
was reserved as excess and obsolete based on the estimated technological life of
the modems at March 31, 2002. The June 30, 2003 equipment gross margin included
a one-time product royalty of $1.7 million. The September 30, 2003 equipment
gross margin included a $1.2 million expense to settle a customer contract
obligation. The December 31, 2003 service gross margin was negatively impacted
by a $775,000 charge recorded as a result of an early contract termination
penalty of a long distance contract. The improvement in equipment segment gross
margin in fiscal 2003 and 2004 was primarily due to reduced per unit material,
labor, handling costs and overhead costs in the CNE products resulting from
increased unit sales offset in part by decreased revenue per unit. The March
2004 equipment margin was also positively impacted by the $875,000 contract
settlement that had no corresponding cost of sales. The Company believes
continued pricing pressures affecting its equipment segment could adversely
impact sales prices and margins in the future. It is the Company's strategy to
offset the effects of these anticipated price reductions with continued cost
reductions and efficiencies within manufacturing.

Operating expenses increased in the fiscal 2004 quarters compared to
fiscal 2003 primarily due to increased spending in sales and marketing and to a
lesser extent increased spending in engineering. As a percentage of revenue,
operating expenses increased in the last three quarters of fiscal 2002 due to
goodwill impairment and restructuring charges taken during the quarters. During
fiscal 2003, quarterly operating expenses remained relatively flat except for
the fourth quarter, which was impacted by the Company recording a $1.7 million
bonus for selected employees and profit sharing contribution expense for all
employees offset by a $782,000 reduction in warranty reserves in its equipment
segment.

The Company expects to continue to experience significant fluctuations



in quarterly results of operations. The Company believes that fluctuations in
quarterly results may cause the market price of the Class A Common Stock to
fluctuate, perhaps substantially. Factors which have had an influence on and may
continue to influence the Company's results of operations in a particular

quarter include the size and timing of customer orders and subsequent shipments,
customer order deferrals in anticipation of new products, timing of product
introductions or enhancements by the Company or its competitors, market
acceptance of new products, technological changes in the telecommunications
industry, competitive pricing pressures, accuracy of customer forecasts of
end-user demand, write-offs for obsolete inventory, changes in the Company's
operating expenses, personnel changes, foreign currency fluctuations, changes in
the mix of products sold, quality control of products sold, disruption in

sources of supply, regulatory changes, capital spending, delays of payments by
customers, working capital deficits and general economic conditions. Sales to
the Company's customers typically involve long approval and procurement cycles
and can involve large purchase commitments. Accordingly, cancellation or
deferral of one or a small number of orders could cause significant fluctuations
in the Company's quarterly results of operations. As a result, the Company
believes that period-to-period comparisons of its results of operations are not
necessarily meaningful and should not be relied upon as indications of future
performance.

Because the Company generally ships products within a short period
after receipt of an order, the Company typically does not have a material
backlog of unfilled orders, and revenues in any quarter are substantially
dependent on orders booked in that quarter. The Company's expense levels are
based in large part on anticipated future revenues and are relatively fixed in
the short-term. Therefore, the Company may be unable to adjust spending in a
timely manner to compensate for any unexpected shortfall of orders. Accordingly,
any significant shortfall of demand in relation to the Company's expectations or
any material delay of customer orders would have an almost immediate adverse
impact on the Company's business and results of operations and profitability.
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LIQUIDITY AND CAPITAL RESOURCES

At March 31, 2004, the Company had $11.2 million in cash and cash
equivalents consisting primarily of federal government agency instruments and
the highest rated grade corporate commercial paper. At March 31, 2004, the
Company had nothing outstanding and $23.7 million available under its secured
revolving credit facility.

On March 31, 2004, the Company had a revolving credit facility that
provided for maximum borrowings of up to $30 million. The term on the credit
facility expires on June 30, 2006. This asset based revolving credit facility
provides for total borrowings based upon 85% of eligible accounts receivable and
30% of eligible inventory not to exceed $5.2 million as of March 31, 2004. The
$5.2 million inventory limitation is reduced by $0.1 million on the first day of
each month. The amount available under the revolving credit facility at March
31, 2004 was $23.7 million. Borrowings under this facility provide for the
interest to be paid by the Company at the prime rate or Libor rate plus 2.5%.

This credit facility contains covenants regarding EBITDA, tangible net worth and
maximum capital expenditures. The Company was in compliance with these covenants
on March 31, 2004 and expects to comply with these covenants for the term of the
debt.

On May 30, 2002, the Company signed two subordinated promissory notes
with Solectron Technology SDN BHD. One note in the amount of $5.0 million is for
the payment of inventory held by Solectron that the Company was committed to
buy. The second note in the amount of $16.6 million is for the payment of
accounts payable and accrued interest. Both notes require a weekly principal and
monthly interest payment and are payable over 2.3 years. The notes bear interest
at the prime rate plus 2.5%. As of March 31, 2004, a total of $2.6 million was
outstanding under these notes. The Company expects to have this debt paid off by
June 30, 2004.

In connection with the Company's management changes implemented at its
subsidiary Conference Plus, Inc., in fiscal year 2003, the Company purchased
3.2% of the outstanding shares of common stock of Conference Plus, Inc. from
former officers of Conference Plus, Inc. for approximately $1.6 million. The
purchase price was based upon the minority interest value set forth in the
annual appraisal of Conference Plus, Inc. that was completed by an independent
financial advisor. As of March 31, 2004, there was $626,000 outstanding under
these notes.



The Company's operating activities used cash of $13.3 million
in fiscal 2002 and generated cash of $22.7 million and $27.7 million in fiscal
2003 and 2004, respectively. Cash used by operations in fiscal 2002 resulted
primarily from net losses and reductions in accounts payable in the equipment
segment offset in part by net income in the services segment, non-cash
depreciation and amortization and decreased inventory in the equipment segment.
The decrease of inventory resulted from using inventory in fiscal 2002 that was
on hand at the end of fiscal 2001. The decrease in accounts payable resulted
from converting accounts payable to vendor debt in the equipment segment. Cash
generated by operations in fiscal 2003 resulted primarily from net income,
non-cash depreciation and amortization in both segments and reductions in
inventory offset in part by reductions in accounts payable in the equipment
segment. The inventory reductions were achieved by selling products throughout
the year that were in inventory at March 31, 2002. Cash generated by operations
in fiscal 2004 resulted primarily from net income, non-cash depreciation and
amortization and tax benefit received from the exercise of employee stock
options in both segments and was offset in part by the increase in deferred tax
assets and inventories.

Capital expenditures in fiscal 2002, 2003 and 2004 were $9.2 million,
$3.4 million and $5.3 million, respectively. In fiscal 2003, $0.6 million of
capital expenditures were financed through leases. The equipment segment capital
expenditures in fiscal 2002, 2003, and 2004 were $2.3 million, $1.9 million and
$4.0 million, respectively. The capital expenditures in the equipment segment
were primarily for machinery and research and development equipment purchases.
The services segment capital expenditures in fiscal 2002, 2003 and 2004 were
$6.9 million, $1.5 million and $1.3 million, respectively. These expenditures
were primarily for teleconference bridge equipment.

At March 31, 2004 the Company's principle sources of liquidity were
$11.2 million of cash and the secured revolving credit facility under which the
Company was eligible to borrow up to an additional $23.7 million based upon
receivables and inventory levels. Cash in excess of operating requirements, if
any, will be used to pay down debt or invested on a short-term basis in federal
government agency instruments and the highest rated grade commercial paper. The
Company believes its future cash requirements for the next twelve months will be
satisfied by cash generated from operations and its current credit facility.
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Future obligations and commitments consisted of the following:

<TABLE>
Payments due by fiscal year

(in thousands) 2005 2006 2007 2008 2009 Thereafter  Total
<S> <C> <C> <C> <C> <C> <C> <C>
Debt and capital leases..... $3,416 $ 326 $-- $-- $-- $ -- $3,742
Purchase obligations 29,361 4,304 2,125 266 - - 36,056
Future minimum lease

payments for operating

leases.........c......... 3,810 3,258 3,075 3,067 2,910 20,458 36,578
Future obligations and

commitments.............. $36,587 $7,888 $5,200 $3,333 $2,910 $20,458  $76,376

</TABLE>

Purchase obligations consist of raw materials in the equipment segment
and local and long distance telephone service commitments in the service segment
that arise in the normal course of business operations.

The Company had net deferred tax assets of approximately $79.7 million
at March 31, 2004. The Company has recorded a valuation allowance reserve of
$35.9 million to reduce the recorded net deferred tax asset to $43.8 million.

The net operating loss carryforwards begin to expire in 2012.
Realization of deferred tax assets associated with the Company's future
deductible temporary differences, net operating loss carryforwards and tax
credit carryforwards is dependent upon generating sufficient taxable income
prior to their expiration. The benefit for income taxes of $12.9 million for
fiscal year 2004 resulted from a current tax provision of $5.7 million and a
reduction of deferred tax assets of $4.4 million offset by a reduction in the



valuation allowance against the deferred tax assets in the amount of $23.0
million. The Company reduced the valuation allowance in the fourth quarter of
fiscal 2004 to reflect the $4.4 million reduction in the deferred tax asset and

to reflect management's belief, based in part on the Company's return to
profitable operations in fiscal 2003 and 2004, that it is more likely than not

an additional $18.6 million of these deferred tax assets will be realized

through the generation of future taxable income. Estimates of future taxable
income are comprised of a tax planning strategy and a three year estimate of
future income that will be generated by operations less tax differences
including expected stock option deductions. The tax planning strategy involves
the potential sale of the Company's 91.5% subsidiary Conference Plus, Inc. The
Company based its estimate of the value of Conference Plus Inc. on the fiscal
2003 independent valuation updated for current future expected cash flows.
Management periodically evaluates the recoverability of the deferred tax assets
and will adjust the valuation allowance against deferred tax assets accordingly.

There are no off balance sheet arrangements.

ITEM 7A QUANTITATIVE AND QUALITATIVE DISCLOSURE ABOUT MARKET RISK

Westell is subject to certain market risks, including foreign currency
and interest rates. The Company has foreign subsidiaries in the United Kingdom
and Ireland that develop and sell products and services in those respective
countries. The Company is exposed to potential gains and losses from foreign
currency fluctuations affecting net investments and earnings denominated in
foreign currencies. Market risk is estimated as the potential decrease in pretax
earnings resulting from a hypothetical decrease in the ending exchange rate of
10%. If such a decrease occurred, the Company would incur approximately $400,000
in additional other expense based on the ending intercompany balance outstanding
at March 31, 2004 The Company's future primary exposure is to changes in
exchange rates for the U.S. dollar versus the British pound and the Euro.

As of March 31, 2004, the balance in the cumulative foreign currency
translation adjustment account, which is a component of stockholders' equity,
was an unrealized loss of $485,000.
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The Company does not have significant exposure to interest rate risk
related to its debt obligations, which are primarily U.S. Dollar denominated.
The Company's market risk is the potential loss arising from adverse changes in
interest rates. The Company's debt consists primarily of a floating-rate bank
line-of credit and subordinated term notes. Market risk is estimated as the
potential decrease in pretax earnings resulting from a hypothetical increase in
interest rates of 10% (i.e. from approximately 6.3% to approximately 6.9%)
average interest rate on the Company's debt. If such an increase occurred, the
Company would incur approximately $74,000 per annum in additional interest
expense based on the average debt borrowed during the twelve months ended March
31, 2004. The Company does not feel such additional expense is significant. The
Company does not currently use any derivative financial instruments relating to
the risk associated with changes in interest rates.

ITEM 8 FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

The Company's Consolidated Financial Statements required by Item 8,
together with the reports thereon of the independent auditors set forth on pages
44-64 of this report. The Consolidated Financial Statement schedule listed under
Item 15(a)2, is set forth on page 64 of this report and should be read in
conjunction with the financial statements.

ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE.

None

ITEM 9A. CONTROLS AND PROCEDURES

Our Chief Executive Officer and Chief Financial Officer have
concluded, based on their evaluation as of the end of the period covered by this
report, that the Company's disclosure controls and procedures are effective in
all material respects in ensuring that information required to be disclosed in
the reports that we file or submit under the Securities Exchange Act of 1934 is



recorded, processed, summarized and reported, within the time periods specified
in the Securities and Exchange Commission's rules and forms. There have been no
significant changes in the Company's internal controls over financial reporting

or in other factors that could significantly affect these controls subsequent to

the date of the previous mentioned evaluation.

PART III
ITEM 10. DIRECTORS AND EXECUTIVE OFFICERS OF THE REGISTRANT
(a)  Directors of the Company

The information required by this Item is set forth in registrant's

Proxy Statement for the Annual Meeting of Stockholders to be held in
September 2004 under the caption "Election of Directors and Section
16(a). Beneficial Ownership Reporting Compliance " which information is
incorporated herein by reference.

(b)  Executive officers of the Company

The information required by this Item is set forth in registrant's

Proxy Statement for the Annual Meeting of Stockholders to be held in
September 2004 under the caption "Executive Officers," which
information is incorporated herein by reference.

(¢)  The Company has determined that the members of the Audit Committee each
qualify as an "audit committee financial expert" as defined by Item 401(h) of

the Regulation S-K and that each of them is "independent" as the term is used in
the Item 7(d)(3)(iv) of Schedule 14A under the Securities Act of 1934 as amended
except for Mel Simon who is not independent. The Audit Committee will be
reconstituted with entirely independent members prior to the Annual Meeting of
Stockholders to be held in September 2004.
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CODE OF BUSINESS CONDUCT

We have adopted a Code of Business Conduct within the meaning of Item
406(b) of Regulation S-K. This Code of Business Conduct applies to our principal
executive officer, principal financial officer and principal accounting officer.

The Company has filed a copy of this Code of Business Conduct at Exhibit 14.1 to
this Form 10-K. This Code of Business Conduct is also publicly available on our
website at www.westell.com. The Company intends to post on its website any
amendments to, or waivers from its Code of Business Conduct applicable to senior
financial executives.

ITEM 11. EXECUTIVE COMPENSATION

The information required by this Item is set forth in registrant's
Proxy Statement for the Annual Meeting of Stockholders to be held in September
2004 under the caption "Compensation of Directors and Executive Officers," and
"Report of the Compensation Committee of the Board of Directors," which
information is incorporated herein by reference.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND
RELATED STOCKHOLDER MATTERS

The information required by this Item is set forth in registrant's
Proxy Statement for the Annual Meeting of Stockholders to be held in September
2004 under the caption "Ownership of the Capital Stock of the Company," which
information is incorporated herein by reference. The "Equity Compensation Plan
Information" required by Item 201(d) of Form 10-K is set forth in Item 5 of this
form 10-K.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS

The information required by this Item is set forth in registrant's
Proxy Statement for the Annual Meeting of Stockholders to be held in September
2004 under the caption "Certain Relationships and Related Transactions," which
information is incorporated herein by reference.

ITEM 14. PRINCIPAL ACCOUNTANTS FEES AND SERVICES
The information required by this item is incorporated herein by

reference to the section entitled "Fees to the Company's Auditors" in our Proxy
Statement for the annual meeting to be held in September 2004.



PART IV

ITEM 15. EXHIBITS, FINANCIAL STATEMENT SCHEDULES AND REPORTS ON FORM 8-K

(@ @

(0))

3)

Financial Statements

The consolidated financial statements of Westell
Technologies, Inc. at March 31, 2004 and 2003 and for
each of the three fiscal years in the period ended
March 31, 2004, together with the Report of
Independent Auditors, are set forth on pages 47
through 68 of this Report.

The supplemental financial information listed and
appearing hereafter should be read in conjunction
with the consolidated financial statements included
in the report.

Financial Statement Schedule

The following are included in Part IV of this Report
for each of the years ended March 31, 2002, 2003 and
2004 as applicable:

Schedule II - Valuation and Qualifying Accounts -
page 68
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Financial statement schedules not included in this
report have been omitted either because they are not
applicable or because the required information is
shown in the consolidated financial statements or
notes thereto, included in this report.

Exhibits

3.1  Amended and Restated Certificate of
Incorporation, as amended (incorporated
herein by reference to Exhibit 3.12 to the
Company's Quarterly Report on Form 10-Q for
the quarter ended December 31, 2001).

3.2  Amended and Restated By-laws laws
(incorporated by reference to Exhibit 3.1 to
the Company's Annual Report on Form 10-K for
the year ended March 31, 2001).

4.1  Form of Stock Purchase Warrant dated April
15, 1999 by and among Westell Technologies,
Inc., Castle Creek Technology Partners LLC
(409,091 shares), Marshall Capital
Management, Inc. (272,727 shares), and
Capital Ventures International (227,273
shares) (incorporated herein by reference to
Westell Technologies, Inc.'s Report on Form
8-K dated April 20, 1999).

4.2 Amended and Restated Certificate of
Incorporation, as amended (See exhibit 3.1).

4.3 Amended and Restated By-laws (see Exhibit
3.2).

4.4 Form of Warrant granted to certain Penny
family trusts on June 29, 2001 (incorporated
herein be reference to Exhibit 10.21 to the
Company's Annual Report on Form 10-K for the
year ended March 31, 2001).

9.1  Voting Trust Agreement dated February 23,
1994, as amended (incorporated herein by
reference to Exhibit 9.1 to Westell
Technologies, Inc.'s Registration Statement
on Form S-1, as amended, Registration No.
33-98024).

10.1 Intentionally omitted.



10.2  Stock Transfer Restriction Agreement entered
into by members of the Penny family, as
amended, (incorporated herein by reference
to Exhibits 10.4 and 10.16 to Westell
Technologies, Inc.'s Registration Statement
on Form S-1, as amended, Registration No.
33-98024).

10.3  Form of Registration Rights Agreement among
the Company and Robert C. Penny III and
Melvin J. Simon, as trustees of the Voting
Trust dated February 23, 1994 (incorporated
herein by reference to Exhibit 10.5 to
Westell Technologies, Inc.'s Registration
Statement on Form S-1, as amended,
Registration No. 33-98024).

*10.4 1995 Stock Incentive Plan (incorporated
herein by reference to Exhibit 10.6 to
Westell Technologies, Inc.'s Registration
Statement on Form S-1, as amended,
Registration No. 33-98024).

*10.5 Employee Stock Purchase Plan (incorporated
herein by reference to Exhibit 10.7 to
Westell Technologies, Inc.'s Registration
Statement on Form S-1, as amended,
Registration No. 33-98024).

*10.6  Teltrend Inc. 1995 Stock Option Plan.
(incorporated by reference to the Teltrend,
Inc.'s Registration Statement on Form S-1,
as amended (Registration No. 33-91104),
originally filed with the Securities and
Exchange Commission April 11, 1995)

*10.7 Teltrend Inc. 1996 Stock Option Plan
(incorporated by reference to the Teltrend
Inc.'s Quarterly Report on Form 10-Q for the
quarterly period ended April 26, 1997).

*10.8 Teltrend Inc. 1997 Non-Employee Director
Stock Option Plan (incorporated by reference
to the Teltrend Inc.'s Definitive Proxy
Statement for the Annual Meeting of
Stockholders held on December 11, 1997).

*10.9 Deferred Compensation Arrangement between
Westell Technologies, Inc. and E. Van
Cullens (incorporated by reference to the
like numbered exhibit to the Company's
Annual Report on Form 10-K for the year
ended March 31, 2003).

*10.10 Severance Agreement between Conference Plus,
Inc. and Tim Reedy (incorporated by
reference to the like numbered exhibit to
the Company's Annual Report on Form 10-K for
the year ended March 31, 2003).
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10.11 Lease dated September 25, 1995 between
Westell-Meridian LLC and Westell, Inc.
(incorporated herein by reference to Exhibit
10.11 to Westell Technologies, Inc.'s
Registration Statement on Form S-1, as
amended, Registration No. 33-98024)

10.12  Amended and Restated Loan and Security
Agreement dated August 31, 2000 among
LaSalle National Bank, Harris Bank National
Association, Westell Technologies, Inc.,
Westell, Inc., Westell International, Inc.,
Conference Plus, Inc. and Teltrend, Inc.
(incorporated by reference to the like
numbered exhibit to Company's Annual Report
on Form 10-K for the year ended March 31,
2001).

10.14 Intentionally omitted.

10.15 Revolving Note dated as of June 29, 2001
payable to LaSalle National Bank and made by
Westell Technologies, Inc., Westell, Inc.,
Westell International, Inc., Conference
Plus, Inc. and Teltrend, Inc. (incorporated



by reference to the like numbered exhibit to
Company's Annual Report on Form 10-K for the
year ended March 31, 2001).

10.16 Amended and Restated Loan and Security
Agreement dated June 29, 2001 among LaSalle
National Bank, Westell Technologies, Inc.,
Westell, Inc., Westell International, Inc.,
Conference Plus, Inc. and Teltrend, Inc.
(incorporated by reference to the like
numbered exhibit to Company's Annual Report
on Form 10-K for the year ended March 31,
2001).

10.17 Lease for Three National Plaza at Woodfield
dated December 24, 1991 by and between the
First National Bank of Boston, as Trustee
pursuant to that certain Pooling and
Security Agreement dated April 1, 1988, and
Conference Plus, Inc., as amended and
modified. (incorporated herein by reference
to Exhibit 10.17 to the Company's Form 10-K
for fiscal year ended March 31, 1996).

10.18 Lease dated December 10, 1993 between
LaSalle National Trust, N.A., as Trustee
under Trust Agreement dated August 1, 1979,
known as Trust No. 101293, and Westell
Incorporated, as amended and modified
(incorporated herein by reference to the
exhibit of equal number to the Company's
Form 10-K for fiscal year ended March 31,
1996).

10.19  Amendment to Amended and Restated Loan and
Security Agreement dated February 15, 2001
among LaSalle National Bank, Harris Trust
and Savings Bank, Westell Technologies,

Inc., Westell, Inc., Westell International,

Inc., Conference Plus, Inc., and Teltrend,
Inc. (incorporated by reference to Exhibit
10.1 to the Company's Form 10-Q for the
period ended December 31, 2000).

10.20  Amendment to Amended and Restated Loan and
Security Agreement dated April 13, 2001
among LaSalle National Bank, Harris Trust
and Savings Bank, Westell Technologies,

Inc., Westell, Inc., Westell International,
Inc., Conference Plus, Inc., and Teltrend,
Inc. (incorporated by reference to Exhibit
10.18 to the Company's Report on Form 8-K
filed on April 17, 2001).

10.21 Sixth Amendment to the Amended and Restated
Loan and Security Agreement dated as of June
29,2001 among LaSalle National Bank, Harris
Trust and Savings Bank, the Company,
Westell, Inc., Westell International, Inc.,
Conference Plus, Inc. and Teltrend,
Inc.(incorporated by reference to Exhibit
10.21 to the Company's Annual Report on Form
10-K for the year ended March 31, 2002).

10.22  Amendment To Amended And Restated Loan And
Security Agreement dated as of October 30,
2001, among LaSalle Bank National
Association, Westell Technologies, Inc.,
Westell International, Inc., Conference
Plus, Inc. and Teltrend, Inc. (incorporated
herein by reference to Exhibit 10.22 to the
Company's Quarterly Report on Form 10-Q for
the quarter ended September 30, 2001).

*10.23 Severance Agreement date June 28, 2001, by
and between Westell, Inc and E. Van Cullens
(incorporated herein by reference to Exhibit
10.23 to the Company's Quarterly Report on
Form 10-Q for the quarter ended September
30, 2001).
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*10.24 Employment Letter dated June 28, 2001



between Westell Technologies, Inc. and E.
Van Cullens (incorporated herein by
reference to Exhibit 10.24 to the Company's
Quarterly Report on Form 10-Q for the
quarter ended September 30, 2001).

10.25  Seventh Amendment to the Amended and
Restated Loan and Security Agreement dated
as of June 26, 2003 among LaSalle National
Bank, the Company, Westell, Inc, Westell
International, Inc. Conference Plus, Inc.
and Teltrend, Inc. (incorporated by
reference to Exhibit 10.25 to the Company's
Annual Report on Form 10-K for the year
ended March 31, 2003).

14.1  Code of Business Conduct

21.1  Subsidiaries of the Registrant (incorporated
by reference to Exhibit 21.1 to the
Company's Annual Report on Form 10-K for the
year ended March 31, 2001).

23.1 Consent of Ernst & Young LLP.

31.1 Certification of the Chief Executive Officer
pursuant to Section 302 of Sarbanes-Oxley
Act 0f 2002

31.2  Certification of the Chief Financial Officer
pursuant to Section 302 of Sarbanes-Oxley
Act 0f 2002

32.1 Certification of the Chief Executive Officer
and Chief Financial Officer pursuant to
Section 906 of Sarbanes-Oxley Act of 2002

*Management contract or compensatory plan or arrangement.

(b) Reports filed on Form 8-K

July 3,2003 Transcript of interview of Chief Financial Officer with
CNBC on June 30, 2003.

May 21,2003 Press release announcing earnings results for the

quarter and year ended March 31, 2003.

(¢) Exhibits

The exhibits filed as part of this Annual Report on Form 10-K are
as specified in Item 14(a)(3) herein.

(d) Financial Statement Schedules

The financial statement schedules filed as part of this Annual
Report on Form 10-K are as specified in Item 14(a)(2) herein.
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SIGNATURES
Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange
Act of 1934, the registrant has duly caused this report to be signed on its
behalf by the undersigned, thereunto duly authorized on June 14, 2004.

WESTELL TECHNOLOGIES, INC.



By /s/ E. Van Cullens
E. Van Cullens
President, Chief Executive Officer

Pursuant to the requirements of the Securities Exchange Act of 1934, this report
has been signed below by the following persons on behalf of the registrant and
in the capacities and on June 14, 2004.

Signature Title
/s/ E. Van Cullens President, Chief Executive Officer and
- Director
E. Van Cullens (Principal Executive Officer)
/s/ John W. Seazholtz Chairman of the Board of Directors

John W. Seazholtz

/s/ Melvin J. Simon Director

Melvin J. Simon

/s/ Nicholas C. Hindman, Sr. Chief Financial Officer, Treasurer and
- Senior Vice President
Nicholas C. Hindman, Sr. (Principal Financial Officer and
Principal Accounting Officer)

/s/ Robert C. Penny 111 Director

Robert C. Penny III

/s/ Paul A. Dwyer Director

Paul A. Dwyer

/s/ Roger L. Plummer Director

Roger L. Plummer

/s/ Bernard F. Sergesketter Director

Bernard F. Sergesketter

/s/ Eileen A. Kamerick Director

Eileen A. Kamerick
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Report of Independent Registered Public Accounting Firm

To the Board of Directors and the Stockholders
Westell Technologies, Inc.

We have audited the accompanying consolidated balance sheets of Westell
Technologies, Inc. and subsidiaries as of March 31, 2004 and 2003, and the
related consolidated statements of operations, shareholders' equity, and cash
flows for each of the three years in the period ended March 31, 2004. Our audit
also included the financial statement schedule listed in the Index at Item
15(a)(2). These financial statements are the responsibility of the Company's
management. Our responsibility is to express an opinion on these financial
statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company
Accounting Oversight Board (United States). Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether the financial
statements are free of material misstatement. An audit includes examining, on a
test basis, evidence supporting the amounts and disclosures in the financial
statements. An audit also includes assessing the accounting principles used and
significant estimates made by management, as well as evaluating the overall
financial statement presentation. We believe that our audits provide a

reasonable basis for our opinion.

In our opinion, the financial statements referred to above present fairly, in

all material respects, the consolidated financial position of Westell
Technologies, Inc. and subsidiaries at March 31, 2004 and 2003, and the
consolidated results of their operations and their cash flows for each of the
three years in the period ended March 31, 2004, in conformity with U.S.
generally accepted accounting principles. Also, in our opinion, the related
financial statement schedule when considered in relation to the basic financial
statements taken as a whole presents fairly in all material respects the
information set forth therein.

As discussed in Note 1 to the consolidated financial statements, in year 2003
the Company changed its method of accounting for goodwill and other intangibles.

/s/ERNST & YOUNG LLP
Ernst & Young LLP

Chicago, Illinois

May 7, 2004
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<TABLE>
WESTELL TECHNOLOGIES, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS
<CAPTION>
ASSETS
March 31,
2003 2004
(in thousands)
<S> <C> <C>
Current assets:
Cash and cash eqUIVALENtS.........c.ccooveeeirierieineieeeeeeeee e $ 11,474 $ 11,241

Accounts receivable (net of allowance of $905,000 and $662,000, respectively).......... 22,633

23,807



TNVENLOTIES. ...ttt e 11,843 16,075

Prepaid expenses and other current assets..........oeoveeevereeerereeneeerennene 1,532 2,340
Intangibles, net........cccecevevererenerenenene .. 1455 1,455

Deferred inCOme tax @SSEt.......c.cevuieereeerieeieeireeereeeieeereeereeeee e 2,300 7,200

Total Current assets..........cceeeeeeeeevueeereeeeeereeereeereeeveennes 51,237 62,118
Property and equipment:
Machinery and eqUIPmMEnt..........c.coevveererieieenenieieeneeeee e 42,819 42,462
Office, computer and research eqUIPMENt...........coveeeruerienieereniereeenennene 25,301 23,414
Leasehold improvements...........cocceeereeeeneneenenennenens 7,731 7,832

75,851 73,708

Less accumulated depreciation and amortization 55,417 56,099

Property and equipment, NEt...........cccevuerieienienieieieneeeee e 20,434 17,609
GOOAWILL ..o 6,990 6,990
Intangibles, Net.........ccoeieiieiiiieieeeeee e 6,953 5,499
Deferred income tax asset and other assets.........c.cccoovvievveeeeiveeeeiveeeennen. 23,860 37,565
TOtAl ASSELS....vveeeieiceeeeeeeee ettt $109,474 $ 129,781

The accompanying notes are an integral part of these Consolidated Financial Statements.

</TABLE>
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<TABLE>
WESTELL TECHNOLOGIES, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS
LIABILITIES AND STOCKHOLDERS' EQUITY
<CAPTION>
March 31,
2003 2004
(in thousands)
<S> <C> <C>
Current liabilities:
AcCcoUNtS PAYADIC.......c.evveuieiieiiiieieeee e $11,802 $ 14,163
ACCTUCA EXPENSES.....evirreneeiirririeieiteiesteteiesre ettt 10,775 10,105
Accrued compensation...........ceeeeveerereeeenenienene 4,487 6,808
Current portion of long-term debt and notes payable............ccccoceveveeinennene. 17,057 3,416
Total current liabiliti€s.........c.ccceeeieeieeieieerieeieeiecereeene, 44,121 34,492
Long-term debt........ccccoviriiiininienieicnece e 17,760 326
Other long-term labilities...........ccevererieireneniinenececeen 2,462 1,201
Total Habilities.......c.ccvvverveieirieieieeeeeeeeeee e 64,343 36,019
MiINOTity INEIESt.....cuiieieiieiiiiieieieeiteee e 1,638 1,997

Stockholders' equity:
Class A common stock, par $0.01.......ccccoeirireenneirineenecereeeee 460 532



Authorized -- 109,000,000 shares
Issued and outstanding - 45,966,440 at March 31, 2003 and
53,226,058 at March 31, 2004
Class B common stock, par $0.01..........coveverieieieieiereeeicicccceeene 190 147
Authorized -- 25,000,000 shares
Issued and outstanding -- 19,014,869 at March 31, 2003 and
14,741,872 at March 31, 2004
Preferred stock, par $0.01......c.ccovieieirireieeeee e -- -
Authorized -- 1,000,000 shares
Issued and outstanding -- none

Deferred cOmMpPensation..........c.ceevveeeruererieirenienieeneneeeeseneneeeee 46 --
Additional paid-in capital .. 364,661 378,390
Treasury stock at cost 93,000 shares..........c..cceceveirineneinincneenienes (247) (247)
Cumulative translation adjustment...........cocovevevereirinenerinieneneenene (168) (485)

Accumulated deficit . (321,449) (286,572)

Total stockholders' €qUItY.........cccceierieriirieiienieeieieie e 43,493 91,765

Total liabilities and stockholders' equity..........cccccceveerieninennnene $ 109,474 $ 129,781

The accompanying notes are an integral part of these Consolidated Financial Statements.

</TABLE>
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<TABLE>
WESTELL TECHNOLOGIES, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF OPERATIONS
<CAPTION>
Fiscal Year Ended March 31,
2002 2003 2004
(in thousands,
except per share data)

<S> <C> <C> <C>
Equipment reVenue ..........c.ccoeeerieeeriereeniereennnnas $191,302 $168,216 $ 190,440
SEIVICE TEVEINUE ....vveeveeereeereeeereeneeereeeeeeeaeeeneeens 48,521 41,805 45,299

Total TeVenues ........ooeveerrerieirereeceeeeenes 239,823 210,021 235,739
Cost of equipment Sales .........cccovevveerererenerenienens 162,262 121,349 129,265
Inventory reserve adjustments ............ccceoeevverereenennen 13,900  (2,200) 148
COSt Of SETVICES w.eovveeeeeeeeecreeeteeeee e 29,631 27,112 26,585

Total cost of goods sOId ........coeeveerineercniinene 205,793 146,261 155,998

GIOSS MATZIN ..oueeiveienieierieieceee et 34,030 63,760 79,741

Operating expenses:

Sales and marketing ..........ccccoceovecereneennenennns 19,883 16,017 20,242

Research and development ...........ccccccvevieinenennnnn 22,444 16,483 17,385

General and administrative .................. . 24,028 17,513 17,506

Goodwill and intangible amortization .... . 25560 1,766 1,455
Goodwill and intangible impairment ..............coccoueueunee. 97,500 -- --
Restructuring charge ..........coccoeeevencniccncncnnenens 6,258 1,678 698

Total operating eXpenses ...........cceceeeeveruereereenns 195,673 53,457 57,286
Operating income (10SS) .......ccceveeierienenienieneneenne. (161,643) 10,303 22,455
Other INCOME, NEL .....ccovvviierieeeiiieeeeieeeeeeeieee e 172 262 615

Interest EXPEenSse .......eeveeereereienienienieieseeieeienee (5,564) (2,648) (743)



Income (loss) before taxes and minority interest ................. (167,035) 7,917 22,327

Income tax expense (benefit) ........cccovevereverereennnn. -- 372 (12,923)
MINOTIty INEEIESt ..ouvevereeeeiriereeeeeriereeeieeie e 394 271 373
Net income (10SS)......cveuerreeereererreeeesieeeeereeneneas $(167,429) $ 7,274 $ 34,877

Net income (loss) per common share:
BAaSiC . $ (2.60) $ 0.11 $ 0.52

Diluted ... $ (2.60) $ 011 § 049

Weighted average number of common shares:
BaSIC ..t 64,317 64,925 66,858

Diluted ... 64,317 65,126 70,667

The accompanying notes are an integral part of these Consolidated Financial Statements.

</TABLE>
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<TABLE>
WESTELL TECHNOLOGIES, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF STOCKHOLDERS' EQUITY
<CAPTION>

Common Common Additional Cumulative Total
Comprehensive Stock Stock Paid-in  Translation Deferred Accum. Treasury Stockholders'
Income (loss) Class A Class B Capital Adjustment Comp. Deficit Stock Equity

(in thousands)

<S> <C> <C> <C> <C> <C> <C> <C> <C> <C>

Balance, March 31, 2001 425 190 357,684 (34) 854 (161,294) -- 197,825

Net loss............. $(167,429) -- - - - - (167,429) - (167,429)
Translation adjustment 16 - -- -- 16 -- - - 16

Total Comprehensive loss $(167,413)

Issuance of Class A Common

Stock ........... 33 - 5,844 - - - - 5877
Options Exercised.... - 10 - - - 10
Shares sold under Employee

Stock Purchase Plan 1 -- 151 - -- - - 152
Treasury stock....... - - - -- - —- (247 (247)
Deferred Compensation - - 877 -- (808) - - 69

Balance, March 31, 2002 $ 4598 190 $364,566 $ (I18) S 46 $(328,723)$ (247) $ 36,273

Net income........... $7274 - -- -- - -- 7,274 -- 7,274
Translation adjustment (150) -- - -- (150) -- -- -- (150)

Options Exercised.... 1 - 95 -- - -- -- 96

Balance, March 31, 2003 $§ 4608 190 $364,661 $ (168) $ 46 $(321,449)$ (247) § 43,493

Net income........... $ 34,877 - - -- - -- 34,877 -- 34,877
Translation adjustment (317) -- - (317) -- -- -- (317)



Deferred Compensation - - - - (46) - -
Class B Stock Converted to

class A Stock.. 43 (43) - - - - -
Options and warrants exercised

including tax benefit 29 - 13,729 - - - -

13,758

Balance, March 31,2004  $ 5328 147 $378390 § (485) $ - (286,572)$ (247) $ 91,765

The accompanying notes are an integral part of these Consolidated Financial Statements.

</TABLE>
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<TABLE>
WESTELL TECHNOLOGIES, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS
<CAPTION>

Fiscal Year Ended March 31,

2002 2003 2004

(in thousands)
<S> <C> <C> <C>
Cash flows from operating activities:

Net inCOmME (10SS).....cvvvirrererererererereieerereresseeeeeeeens $(167,429) $ 7,274 $34.877

Reconciliation of net income (loss) to net cash (used in) provided by
operating activities:

Depreciation and amortization ..............cceceeeveeerereeennne 40,222 13,318 9,324
Goodwill and intangible impairment . 97,500 -- --
Deferred taXes .....ooevveeeerieieereeeee et 350 230 (18,585)
Deferred compensation ...........cccceeveeeererieeeerieneenenne ®’07) - --
RESLIUCTUIING ..o 1,216  (1,368)  (916)
Loss on sale of fixed assets and asset impairment ..................... 2,014 824 191
MINOTILY INEETESE ..evvneeieiieeceeeeeeeeceie e 394 271 373
Tax benefit received on stock option eXercise ............ccccevenene. -- -- 5,506
OMhEr ..o (71) 200 --
Change in assets and liabilities:
Accounts receivable ...........oocooeiieiieiiiiieeeeeeee, 9,656 2,483  (1,491)
INVENLOTIES ..oovveeeveeeeeee e 54,894 6,363  (4,232)
Prepaid expenses and other current assets .. (44) 637 (433)
Other @SSELS ...vovvieeieieiieiieieie ettt (164) (523) (395)
Accounts payable and accrued eXpenses ..........cccecevereeereneennnn (48,762) (9,078) 1,155
Accrued compensation ..........coecveereriereeerenieeneseneenns (2,313) 2,113 2,321
Net cash (used in) provided by operating activities ................ (13,344) 22,744 27,695
Cash flows from investing activities:
Purchases of property and equipment (9,205) (2,766) (5,311)
Proceeds from sale of equipment ........... 62 1,977 75
Purchase of subsidiary Stock ..........ccceverieverenerincncncinnne - (459) (532)
Net cash used in investing activities ..........c.coceveerennne (9,143) (1,248) (5,768)

Cash flows from financing activities:

Net borrowing (repayment) under revolving promissory notes ................ (2,310) (6,134) (19,956)
Borrowing of long-term debt and leases payable ...........c.ccccceeennen. 24,890 1,724 --
Repayment of long-term debt and leases payable ............ccccecueneeee. 479) (12,363) (10,587)

Proceeds from issuance of Common Stock ..........ccceeevevieevcveeeennee.. 6,668 96

8,206



Net cash provided by (used in) financing activities ................ 28,769  (16,677) (22,337)

Effect of exchange rate changes on cash .........c.ccccecvinenecnennene. -- (32) 177

Net increase (decrease) in cash and cash equivalents ............... 6,282 4,787 (233)
Cash and cash equivalents, beginning of period ..........c.cccoeveenenne. 405 6,687 11,474
Cash and cash equivalents, end of period .........cccceeevireeninnenne $ 6,687 $11,474 $11,241

The accompanying notes are an integral part of these Consolidated Financial Statements.

</TABLE>
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WESTELL TECHNOLOGIES, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
NOTE 1. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES:
Description of Business

Westell Technologies, Inc. (the "Company") is a holding company. Its
wholly owned subsidiaries, Westell, Inc. and Teltrend LLC , design, manufacture
and distribute telecommunications equipment which is sold primarily to major
telephone companies. Conference Plus, Inc., a 91.5%-owned subsidiary, provides
teleconferencing, multipoint video conferencing, broadcast fax and web
teleconferencing services to various customers.

Principals of Consolidation

The accompanying consolidated financial statements include the accounts
of the Company and its subsidiaries. All significant intercompany accounts and
transactions have been eliminated in consolidation.

Cash and Cash Equivalents

Cash and cash equivalents generally consist of cash, certificates of
deposit, time deposits, commercial paper, short-term government obligations and
other money market instruments. The Company invests its excess cash in deposits
with major financial institutions, in government securities and the highest
grade commercial paper of companies from a variety of industries. These
securities have original maturity dates not exceeding three months. Such
investments are stated at cost, which approximates fair value, and are
considered cash equivalents for purposes of reporting cash flows.

Inventories

Inventories are stated at the lower of first-in, first-out (FIFO) cost
or market. The components of inventories are as follows:

<TABLE>
March 31,
2003 2004
(in thousands)
<S> <C> <C>
Raw mMaterialS...........cooeveieierieeeieeeeeeeeeeeeee e $9,340 $12,374
WOTK iN PrOCESS...c.eevieiieiiiieiieieiteteie e 4 14
Finished g00ds.........cccoveiiiiiiiiiieieeeeee e 7,945 8,051
Reserve for excess and obsolete inventory and net realizable value......... (5,446) (4,364)

$11,843  $16,075

</TABLE>



During the fiscal year ended March 31, 2003, gross margin was
positively effected by $2.2 million as the Company was able to sell modem
inventory which had been reserved as excess and obsolete based on the estimated
technological life of the modems at March 31, 2002. Accrued purchase commitments
totaled $91,000 and $259,000 at March 31, 2003 and March 31, 2004, respectively.

Property and Equipment

Property and equipment are stated at cost. Depreciation is provided
over the estimated useful lives of the assets which range from 2 to 10 years
using the straight-line method for financial reporting purposes and accelerated
methods for tax purposes. Leasehold improvements are amortized over the lives of
the respective leases, or the useful life of the asset, whichever is shorter.
Depreciation expense was $14.7 million, $11.6 million and $7.9 million for
fiscal 2002, 2003 and 2004, respectively.
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Goodwill and Intangibles

On April 1, 2002, the Company adopted the Financial Accounting
Standards Board Statements of Financial Accounting Standards (FASB) No. 141,
Business Combinations, and No. 142, Goodwill and Other Intangible Assets. SFAS
No. 142 eliminates the amortization of goodwill and other indefinite-lived
intangibles. SFAS No. 142 requires that these assets be reviewed for impairment
at least annually. Other intangible assets will continue to be amortized over
their useful lives. The Company determined that there has been no impairment of
goodwill since the adoption of this Statement. The following table discloses pro
forma results for net income and earnings per share had FASB No. 142 been
applied in fiscal 2002.

Fiscal year ended

(In thousands, except per share amounts) 2002
Reported net 10SS......cccecvvveeeernennene. $(167,429)

Add back: Goodwill amortization............... 12,473
Pro forma net loss $(154,956)
Reported basic and diluted loss per share..... $(2.60)
Add back: Goodwill amortization per share..... .19
Pro forma basic and diluted loss per share.... $(2.41)

Goodwill increased by $1.1 million during fiscal 2003 due to the
purchase of common stock of the Conference Plus, Inc. subsidiary in the telecom
operating segment. All other goodwill and intangibles relates to the telecom
equipment operating segment. Goodwill amortization expense in fiscal year 2002
was $12.5 million.

The Company has finite lived intangible assets with an original
carrying value, impairment expense, accumulated amortization and net carrying
value of $32.9 million, $3.4 million, $21.1 million and $8.4 million at March
31,2003, and $32.9 million, $3.4 million, $22.5 million and $7.0 million at
March 31, 2004. These intangibles are being amortized over a period of 5 to 7
years. Finite lived intangible amortization included in expense was $13.1
million, $1.8 million and $1.5 million in fiscal year 2002, 2003 and 2004
respectively. The estimated amortization expense for the next three years is
$1.5 million per year and $1.3 million per year for the fourth and fifth years.

On an ongoing basis, the Company reviews intangible assets and other
long-lived assets other than goodwill for impairment whenever events and
circumstances indicate that carrying amounts may not be recoverable. If such
events or changes in circumstances occur, the Company will recognize an
impairment loss if the undiscounted future cash flows expected to be generated
by the asset are less than the carrying value of the related asset. The
impairment loss would adjust the asset to its fair value.

Due to the restructuring the Company implemented in fiscal 2002 and
expected market conditions in the network interface unit and low speed digital
data products portion of the business acquired with the Teltrend acquisition in
2000, it became apparent that the goodwill related to Teltrend acquisition was



impaired. In accordance with its policies, the Company completed evaluations of
the fair value of the Teltrend long-lived assets (including goodwill) during
March 31, 2002 and reported a non-cash charge of $97.5 million to reduce the
carrying value of recorded goodwill and intangibles to their estimated fair

value.

Revenue Recognition

Revenue is recognized when title has passed to the customer. On certain
sales contracts where new products are built to customer specifications, revenue
is not recognized until the customer has tested and determined it to function as
intended.

The Company's product return policy allows customers to return unused
equipment for partial credit if the equipment is currently being manufactured.
Credit is not offered on returned products that are no longer manufactured. The
Company has recorded a reserve for returns that is not significant.
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The Company's subsidiary Conference Plus, Inc. recognizes revenue for
conference calls and other services upon completion of the conference call or
services.

Product Warranties

Most of the Company's products carry a limited warranty ranging from
one to seven years. The Company accrues for estimated warranty costs as products
are shipped. The warranty expense and the related accrual are not significant to
the consolidated financial statements.

Research and Development Costs

Engineering and product development costs are charged to expense as
incurred.

Stock Based Compensation

The Company has elected to follow Accounting Principle Board Opinion
No. 25 "Accounting for Stock Issued to Employees" (APB No. 25) and related
interpretations in accounting for its employee stock options and awards. Under
APB No. 25, employee stock options are valued using the intrinsic method, and no
compensation expense is recognized since the exercise price of the options
equals or is greater than the fair market value of the underlying stock as of
the date of the grant. The following table shows the effect on net income (loss)
and earnings (loss) per share if the Company had applied the fair value
recognition provisions of FASB Statement NO. 123, "Accounting for Stock Based
Compensation."

Fiscal year ended March 31,
(in thousands except per share data)
2002 2003 2004

Net income (loss), as reported.......... $(167,429) $7,274  $34,877
Deduct: Total stock based employee

compensation expense determined under

fair value based method for all awards,

net of the related tax effect........... 10,695 3,599 3,017
Pro forma net income (loss)............. $(178,124)  $3,675  $31,860
Basic as reported...........ccovneee $(2.60) $0.11 $0.52

Basic Pro forma..... $(2.77) $0.06 $0.48
Diluted as reported.... $(2.60) $0.11 $0.49
Diluted Pro forma...........ccocoeve... $(2.77) $0.06 $0.45

See Note 8 for further discussion of the Company's option plans.
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Supplemental Cash Flow Disclosures

The following represents supplemental disclosures to the consolidated
statements of cash flows:

March 31,

2002 2003 2004

(in thousands)

Cash paid for:
Interest......... $2,653 $6,406 $1,721
Income taxes............... 17 375 132

Disclosures about Fair Value of Financial Instruments

The following methods and assumptions were used to estimate the fair
value of each class of financial instrument held by the Company:

Cash and cash equivalents, trade receivables and trade
payables: the carrying amounts approximate fair value because of the
short maturity of these items.

Revolving promissory notes and installment notes payable: due
to the floating interest rate on these obligations, the carrying
amounts approximate fair value.

Use of Estimates

The preparation of financial statements in conformity with accounting
principles generally accepted in the United States requires management to make
estimates and assumptions that affect the reported amounts of assets and
liabilities and disclosure of contingent assets and liabilities at the date of
the financial statements and revenue and expenses during the period reported.
Actual results could differ from those estimates. Estimates are used when
accounting for the allowance for uncollectable accounts receivable, net
realizable value of inventory, product warranty accrued, depreciation, employee
benefit plans cost, income taxes, and contingencies, among other things.

Foreign Currency Translation

The financial position and the results of operations of the Company's
foreign subsidiaries are measured using local currency as the functional
currency. Assets and liabilities of these subsidiaries are translated at the
exchange rate in effect at the end of each period. Income statement accounts are
translated at the average rate of exchange prevailing during the period.
Translation adjustments arising from differences in exchange rates from period
to period are included in the foreign currency translation adjustment account in
stockholders' equity.

The Company records transaction gains or losses within Other income
(expense), net for fluctuations on foreign currency rates on accounts receivable
and cash and for fluctuations on foreign currency rates on intercompany accounts
anticipated by management to be settled in the foreseeable future.

Computation of Net Loss Per Share

The computation of basic earnings per share is computed using the
weighted average number of common shares outstanding during the period. Diluted
earnings per share includes the number of additional common shares that would
have been outstanding if dilutive potential common shares had been issued. The
effect of this computation on the number of outstanding shares is antidilutive
for the period ended March 31, 2002 and therefore the net loss per basic and
diluted earnings per share are the same.
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New Accounting Pronouncements



In January 2003, the FASB issued Interpretation No. 46, Consolidation
of Variable Interest Entities, an Interpretation of Accounting Research Bulletin
(ARB) No. 51 (FIN 46), which requires variable interest entities (commonly
referred to as SPEs) to be consolidated by the primary beneficiary of the entity
if certain criteria are met. FIN 46 is effective immediately for all new
variable interest entities created or acquired after January 31, 2003. For
variable interest entities created or acquired prior to February 1, 2003, the
provisions of FIN 46 will become effective in the Company's fourth quarter of
fiscal year 2004. The Company has not identified any variable interest entities.

In April 2003, the FASB issued Statement of Financial Accounting
Standards No. 149, Amendment of Statement 133 on Derivative Instruments and
Hedging Activities. This statement amends and clarifies financial accounting and
reporting for derivative instruments, including certain derivative instruments
embedded in other contracts. FASB No. 149 is effective for contracts entered
into or modified after June 30, 2003. The Company has adopted this statement and
did not have any items to report. The adoption had no effect on the Company's
financial statements.

In May 2003, the FASB issued Statement of Financial Accounting
Standards No. 150, Accounting or Certain Financial Instruments with
Characteristics of both Liabilities and Equity. The Company does not have any
financial instruments that apply therefore the adoption of this statement did
not have a material effect on the Company's financial statements.

Change in Accounting Principle
See Goodwill and intangible discussed previously for the change in
accounting principle required by the adoption of SFAS No. 141 and 142.

Reclassification of Accounts

Certain prior year amounts have been reclassified in order to conform
to the current-year presentation.

NOTE 2. REVOLVING CREDIT AGREEMENTS:

On March 31, 2003 the Company had a loan agreement that provided for a
$5 million non-amortizing term loan and a $30 million asset based revolving
credit facility, both due June 30, 2003. The asset based revolving credit
facility, which was secured by substantially all assets of the Company, provided
for total borrowings based upon 85% of eligible accounts receivable and 30% of
eligible inventory not to exceed $6.4 million as of March 31, 2003. The $6.4
million inventory limitation is reduced by $0.1 million on the first day of each
month. Borrowings under this facility provided for the interest to be paid by
the Company at the prime rate plus 1%. The term loan was secured by, among other
things, a security interest in certain collateral granted by certain
stockholders consisting of trusts of Robert C. Penny III and other family
members who were participants to the amended revolving credit facility. The
credit facility required the revolving loan to be paid in full before any
payments were applied to the term loan. This credit facility contained covenants
regarding EBITDA, tangible net worth and maximum capital expenditures. On March
31, 2003, the Company had $5.0 million outstanding under its term loan and $15.0
million outstanding and $8.1 available under its secured revolving credit
facility.

On June 26, 2003, the Company amended the revolving credit facility.
The amendment removed the $5 million non-amortizing term loan as well as the
security interest granted by certain stockholders consisting of trusts of Robert
C. Penny III and other family members. The $30 million asset based revolving
credit facility remains in place and is due on June 30, 2006. Borrowings under
this facility provide for the interest to be paid by the Company at the prime
rate or Libor rate plus 2.5%. The Company paid a $300,000 restructuring fee to
the lenders in connection with this amendment to the credit facility in June
2003. The amendment provides for covenants regarding EBITDA and tangible net
worth which the Company was in compliance at March 31, 2004 and expects to be in
compliance for the term of the debt. No amounts were outstanding at March 31,
2004. Amounts available under the revolving credit facility at March 31, 2004
are $23.7 million.
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NOTE 3. LONG-TERM DEBT AND NOTES PAYABLE:



Long-term debt and notes payable consists of the following:

March 31,

2003 2004
(in thousands)
Capitalized lease obligations secured by related equipment.. $ 1,314 § 485
Revolving Promissory note payable............ccccocereeune 14,956  --
Term notes payable to a bank.........c..cccccevereneene 5,000 --

Term notes payable... . 1,158 626
Vendor notes payable........c..coccceecenennene e 12,389 2,631
34817 3,742
Less current portion.............ceceeeeeeueeneenee. (17,057) 3,416

$17,760 § 326

Future maturities of long-term debt at March 31, 2004 are as follows
(in thousands):

On May 30, 2002, the Company signed two subordinated vendor notes with
Solectron Technology SDN BHD. One note in the amount of $5.0 million is for the
payment of inventory held by Solectron that the Company was committed to buy.
The second note in the amount of $16.6 million is for the payment of accounts
payable and accrued interest. Both notes require a weekly principal and monthly
interest payment and are payable over 2.3 years. A third subordinated secured
vendor note in the amount of $1.3 million made by the Company and payable to
Solectron Technology SDN BHD was entered into on June 3, 2002 and is payable
monthly over one year. This note was part of the settlement of litigation with
Celsian Technologies, Inc. All three notes bear interest at the prime rate plus
2.5%. At March 31, 2003 and 2004 there was $12.4 million and $2.6 million
outstanding under these notes respectively.

In connection with the Company's management changes implemented at its
subsidiary Conference Plus, Inc., in fiscal year 2003, the Company purchased
3.2% of the outstanding shares of common stock of Conference Plus, Inc. from
former officers of Conference Plus Inc. for approximately $1.6 million. The
purchase price was based upon the minority interest value set forth in the
annual appraisal of Conference Plus Inc. obtained by the Company that is
completed by an independent financial advisor. The Company issued term notes
payable bearing an interest rate of 3.5% per annum to be paid over a one to
three year term to finance this stock purchase. At March 31, 2003 and 2004 there
was $1.2 million and $626,000 outstanding under these notes respectively.

NOTE 4. CONVERTIBLE DEBENTURES AND WARRANTS:

In April 1999, the Company completed a subordinated secured convertible
debenture private placement totaling $20 million. In connection with the
financing, the Company issued five-year warrants for approximately 909,000
shares of Class A Common stock at an exercise price equal to $8.921 per share,
which was approximately 140% of the initial conversion price of the debentures.
These warrants were determined to have a fair market value of $1 million.
Subsequently, in December 1999, the Company repriced the warrants from $8.921 to
$5.92 per share and, due to this debt modification, increased the value of the
warrants by approximately $838,000. The total value of the warrants,
approximately $1.8 million, was recorded as a debt discount in the March 31,
2000 consolidated balance sheet and was being amortized over the life of the
convertible debentures of five years. This unamortized amount was recorded to
equity on a pro rata basis as debentures converted in fiscal 2000 and 2001. In
fiscal 2004, 527,000 warrants were exercised. The Company issued 97,310 shares
of stock relating to this cashless exercise. The remaining warrants, which
expire on April 15, 2004, were exercised in April 2004.
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On June 29, 2001, in consideration of a guarantee given by several
shareholders to support the credit facility, the Company granted warrants to
purchase 512,820 shares of Class A common stock at an exercise price of $1.95
per share. The warrants are exercisable at any time until June 29, 2006. The
total value of the warrants, approximately $46,000, was recorded as expense. As
of March 31, 2004, all of these warrants were outstanding.

NOTE 5. INCOME TAXES:

The Company utilizes the liability method of accounting for income
taxes and deferred taxes are determined based on the differences between the
financial statements and tax basis of assets and liabilities given the
provisions of the enacted tax laws. The income taxes charged to net income are
summarized as follows:

Fiscal Year Ended March 31,

2002 2003 2004

(in thousands)

Federal:

Current.......ccoeveveuene. $ - $ 372 $5,203

Deferred........ccvnenen.. -- -~ (17,080)
-- 372 (11,877)

State:

Current.........ccceeveeneen. - -- 459

Deferred........cccvvnnnene. -- - (1,505)
- -- (1,046)

Total.......ccoeeveennnen. $ - $ 372 $(12,923)

The Company utilizes the flow-through method to account for tax
credits. In fiscal 2002, 2003 and 2004, the Company generated approximately
$846,000, $0 and $0, respectively, of tax credits.

The statutory federal income tax rate is reconciled to the Company's
effective income tax rates below:

<TABLE>
Fiscal Year Ended March 31,
2002 2003 2004
<S> <C> <C> <C>
Statutory federal income tax rate............... (34.0)0% 34.0% 34.0%
Meals and entertainment.............coeeeen. 0.1 0.7 0.4
State income tax, net of federal tax effect..... 4.9) 4.9 3.1
Income tax credits recognized................... ©3) 23) -
Valuation allowance................ 10.5 (40.1) (95.0)
Goodwill amortization.. e 285 6.1 1.4
Other......oeiieiieeeeeene . 1.6 (1.8)
0.0%  4.9% (57.9%
</TABLE>
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Components of the net deferred income tax asset are as follows:



<TABLE>

March 31,

2003 2004

(in thousands)

<S> <C> <C>

Deferred income tax assets:
Allowance for doubtful accounts.. $ 329 $207
Alternative minimum tax credit.........c..coccceevnne. 575 575
Research and development credit carryforward........... 4,589 4,589
Compensation accruals...........c.coceeveererennnne. 854 898
Inventory reserves........ . 3,014 2,172
Warranty reserve..........coceevnen. " 500 548
Net operating loss carryforward.........c..cccceee. 70,437 67,014
Property......ccoceeieienenieieeeeeeee 1,264 1,382
Other....c.cucuiieiiiiiiireeeeeeeeeeaee 2,705 2,415

84,267 79,800
Deferred income tax liabilities:

Property and equipment.............ccecerereeneene 111 92
Other...c.coivinieieiniccncceecree 9 8

120 100
Valuation allowance............cceceeveevererrenennne (58,932) (35,900)

Net deferred income tax asset............c.o........ $ 25,215 $43,800

</TABLE>

In the fourth quarter of fiscal 2004, the Company reduced the valuation
allowance in the amount of $23.0 million based on management's belief that it is
more likely than not that deferred tax assets will be realized through the
generation of future taxable income. The Company generated taxable income in
fiscal year 2004 and projects future taxable income to be able to use a portion
of net operating loss carryforwards and therefore management believes this
evidence supports the recognition of deferred tax assets and thus the reduction
of the valuation allowance. Estimates of future taxable income are comprised of
a tax planning strategy and a three year estimate of future income that will be
generated by operations less tax differences including expected stock option
deductions. The tax planning strategy involves the potential sale of the
Company's 91.5% subsidiary Conference Plus, Inc. The Company based its estimate
of the value of Conference Plus Inc. on the fiscal 2003 independent valuation
updated for current future expected cash flows. Management periodically
evaluates the recoverability of the deferred tax assets and will adjust the
valuation allowance against deferred tax assets accordingly.

The Company has approximately $5.2 million in income tax credit
carryforwards and a tax benefit of $67.0 million related to a net operating loss
carryforward that is available to offset taxable income in the future. The tax
credit carryforwards begin to expire in 2008 and the net operating loss
carryforward begins to expire in 2012.

Included in the valuation allowance against deferred tax assets as of
March 31, 2004 is approximately $8.6 million pertaining to net operating loss
carryforwards resulting from the exercise of stock options. When and if these
deferred taxes are realized, the tax benefit from the reversal of the valuation
allowance will be accounted for as a credit to additional paid-in capital rather
than a reduction of income tax expense.

NOTE 6. COMMITMENTS:

The Company leases an 185,000 square foot corporate facility in Aurora,
Illinois to house manufacturing, engineering, sales, marketing and
administration pursuant to a lease that runs through 2017.

The Company also has lease commitments to lease other office and
warehouse facilities at various locations. All of the leases require the Company
to pay utilities, insurance and real estate taxes on the facilities. In
addition, the Company has leases for manufacturing equipment, computer
equipment, photocopiers and autos. Total rent expense was $6.7 million, $7.1
million and $4.0 million for 2002, 2003, and 2004, respectively.
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Total minimum future rental payments at March 31, 2004 are as follows (in
thousands):

NOTE 7. CAPITAL STOCK AND STOCK RESTRICTION AGREEMENTS:
Capital Stock Activity:

The Board of Directors has the authority to issue up to 1,000,000
shares of preferred stock in one or more series and to fix the rights,
preferences, privileges and restrictions thereof, including dividend rights,
conversion rights, voting rights, terms of redemption, liquidation preferences,
sinking fund terms and the number of shares constituting any series or the
designation of such series, without any further vote or action by stockholders.

Stock Restriction Agreements:

The members of the Penny family (major stockholders) have a Stock
Transfer Restriction Agreement which prohibits, with limited exceptions, such
members from transferring their Class A Common Stock or Class B Common Stock
acquired prior to November 30, 1995, without first offering such stock to the
other members of the Penny family. A total of 18,824,908 shares of Common Stock
are subject to this Stock Transfer Restriction Agreement.

Shares issued and outstanding:

The following table summarizes Common Stock transactions for fiscal years 2002,
2003 and 2004.

<TABLE>
Common Stock
Shares Issued
and
Outstanding Treasury
Class A Class B Stock
(in thousands)
<S> <C> <C> <C> <C>
Balance, March 31, 2001.........c.ccoeeveenen. 42,473 19,015 -
Issuance of Class A Common Stock .................. 3,315 - -
Options Exercised.........ccccooeverveenenencne 5 -- -
Shares sold under Employee Stock Purchase Plan.... 114 -- --
Treasury StocK.......ocoveverereneecrenennne -- - 93)
Balance, March 31, 2002.........c.cceeevvenen. 45,907 19,015 (93)

Issuance of Class A Common Stock .................. - - -
Options Exercised.........ccccooeveveevenenenene 59 -- -

Shares sold under Employee Stock Purchase Plan.... - - -
Treasury StocK........cooveveeerenveccrenennne -- -- -

Balance, March 31, 2003..........cccveeennenn. 45,966 19,015 (93)

Issuance of Class A Common Stock .................. - - -
Options Exercised........ccccoeeevienienieenne. -- -

Class B stock converted to Class A. 4274 (4,274) --
Warrants Exercised..........cccoeevveviiennnenen. - -

Balance, March 31, 2004...........cooveeeennenn. 53,226 14,742 (93)



</TABLE>
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NOTE 8. EMPLOYEE BENEFIT PLANS:
401(k) Benefit Plan:

The Company sponsors a 401(k) benefit plan (the "Plan") which covers
substantially all of its employees. The Plan is a salary reduction plan that
allows employees to defer up to 15% of wages subject to Internal Revenue Service
limits. The Plan also allows for Company discretionary and matching
contributions. The Company provided for discretionary and matching contributions
to the Plan totaling approximately $487,000, $926,000 and $1.2 million for
fiscal 2002, 2003 and 2004, respectively.

Employee Stock Purchase Plan:

The Company maintains a stock purchase plan that allows participating
employees to purchase, through payroll deductions, shares of the Company's Class
A Common Stock for 85% of the average of the high and low reported sales prices
at specified dates. Under the stock purchase plan, 217,950 shares are
authorized. As of March 31, 2002 no shares were available for issuance.

Employee Stock Incentive Plan:

In October 1995, the Company adopted a stock incentive plan (SIP plan)
that permits the issuance of Class A Common Stock, restricted shares of Class A
Common Stock, nonqualified stock options and incentive stock options to purchase
Class A Common Stock, performance awards and stock appreciation rights to
selected employees, officers, non-employee directors of the Company and advisory
board members and consultants. No stock awards were issued in fiscal 2002, 2003
or 2004.

During March 2000, as part of the Teltrend aquisition, the Company
adopted the following three stock options plans (collectively the "three adopted
option plans"): Teltrend Inc. 1995 Stock Option Plan (the "1995 Stock Option
Plan"), Teltrend Inc. 1996 Stock Option Plan (the "1996 Stock Option Plan"), and
Teltrend Inc. 1997 Non-Employee Director Stock Option Plan (the "1997 Director
Option Plan"). Under both the 1995 and 1996 Stock Option Plans nonqualified
stock options were granted to key employees. Nonqualified stock options were
granted to Non-Employee Directors under the 1997 Director Option Plan.
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Under the Company's SIP, the 1995 Stock Option Plan, the 1996 Stock
Option Plan, and the 1997 Director Option Plan ("all stock plans"), 13,000,000
shares were authorized and there were 818,875 shares available for further
issuance at March 31, 2004. The stock option activity under all stock plans is
as follows:

Outstanding Weighted Average
Options  Exercise Price

Outstanding at March 31, 2001...... 7,359,328 $ 9.37
Granted.................. 5,726,973 1.94
Exercised... (5,000) 2.12
Expired...... . -- --
Canceled................. (3,863,173) 7.35

Outstanding at March 31, 2002...... 9,218,128 $ 5.61
Granted.................. 3,181,671 2.01
Exercised................ (59,375) 1.50
Expired........ccc...... -- --
Canceled................. (807,625) 6.08

Outstanding at March 31, 2003...... 11,532,799 $ 4.60



Exercised................ (2,889,311) 2.84

Expired.... -- --
Canceled................. (432,903) 6.82
Outstanding at March 31, 2004...... 9,536,685 $ 537

The exercise price of the stock options granted is generally
established at the market price on the date of the grant. The Company has
reserved Class A Common Stock for issuance upon exercise of these options
granted.

During fiscal 2002, the Company granted 30,000 stock options to
non-employee advisory board members or consultants. Compensation expense of
$23,871 was recognized for the issuance of these non-employee stock options
under Statement of Financial Accounting Standards No. 123 "Accounting for
Stock-Based Compensation" FAS 123 for fiscal 2002 . In fiscal year 2003 and
fiscal year 2004 there were no non-employee grants.

In computing the fair value of stock options granted as disclosed in
Note 1, the fair value of each option is estimated on the date of grant based on
the Black-Scholes option pricing model. The estimate assumes, among other
things, a risk-free interest rate of 2.8% for fiscal years 2003 and 2004 and
6.5% for fiscal year 2002 and no dividend yield; expected volatility of 98% for
fiscal years 2003 and 2004 and 73% for fiscal year 2002 and an expected life of
7 years. A majority of the options granted to employees in fiscal 2002 vest
ratably over two to five years. In fiscal year 2003, approximately half of the
options issued vest upon the earlier of the achievement of company and
individual goals established or 8 years. The majority of the remaining options
issued in fiscal year 2003 vest over five years. The weighted average fair value
of the options granted during the years ended March 31, 2002, 2003 and 2004 were
$1.94, $2.01 and $7.01, respectively.
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The following table summarizes information about all stock options outstanding
as of March 31, 2004:

<TABLE>
Options Outstanding Options Exercisable
Range of Number Weighted- Number Weighted
Exercise Outstanding at Remaining Average Exercisable at Average
Prices 3/31/04 Life Exercise Price 3/31/04 Exercise Price
<S> <C> <C> <C> <C> <C>
$1.07-1.57 2,389,456 7.79 yrs $1.34 528,138 $1.32
1.60-2.19 1,941,690 7.22 yrs 2.01 937,431 2.00
2.21-5.03 2,353,484 7.06 yrs 4.18 824,649 434
5.09-15.69 1,980,230 6.18 yrs 7.48 768,303 7.60
15.72-36.18 871,825 6.00 yrs 22.31 831,035 22.32
$1.07-36.18 9,536,685 7.00 yrs $5.37 3,889,556 $7.85
</TABLE>

NOTE 9. SEGMENT AND RELATED INFORMATION:

Operating Segments:

Westell's reportable segments are strategic business units that offer
different products and services. They are managed separately because each
business requires different technology and market strategy. They consist of:

1) A telecommunications equipment manufacturer of local loop
access products, and

2) A multi-point telecommunications service bureau specializing in
audio teleconferencing, multi-point video conferencing,
broadcast fax and multimedia teleconference services.



Performance of these segments is evaluated utilizing, revenue, operating income
and total asset measurements. The accounting policies of the segments are the
same as those described in the summary of significant accounting policies.
Segment information for the fiscal years ended March 31, are as follows:

Telecom  Telecom Consolidated
Equipment Services  Total

2002
Revenues ..........ccccvenne. $191,302 $ 48,521 $239,823
Operating income (10ss) .......... (166,063) 4,420 (161,643)
Depreciation and amortization .... 35,847 4375 40,222
Total assets .........ccoueeeee. 105,969 20,184 126,153

2003
Revenues ........c.ccccvevne. $168,216 $ 41,805 $210,021
Operating income ................. 8,001 2,302 10,303
Depreciation and amortization .... 8,843 4,475 13,318
Total assets .........coevveeuees 86,702 22,772 109,474

2004
Revenues .........cccceveeene... $190,440 $ 45,299 $235,739
Operating income ................. 16,564 5,891 22,455
Depreciation and amortization .... 5,345 3,979 9,324
Total assets .........coevveenee. 109,493 20,288 129,781

Reconciliation of operating (loss) for the reportable segments to income (loss)
before income taxes:
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<TABLE>
Fiscal Year Ended March 31,

2002 2003 2004
<S> <C> <C> <C>
Operating income (10SS)........ccervrvrriirirererenens $(161,643) $10,303  $22,455
Other income, net 172 262 615
Interest eXPense........cevvverveerererieereneene (5,564) (2,648) (743)
Income (loss) before income taxes and minority interest... $ (167,035) $7,917

</TABLE>

Enterprise-wide Information:

The Company's revenues are primarily generated in the United States.
More than 90% of all revenues were generated in the United States in fiscal
years 2002, 2003 and 2004.

Significant Customers and Concentration of Credit:
The Company is dependent on certain major telephone companies that
represent more than 10% of the total revenue. Sales to major customers and

successor companies that exceed 10% of total revenue are as follows:

Fiscal Year Ended
March 31,

2002 2003 2004

Verizon......c.cccocvviiucuininicnns 432%  42.5% 42.8%
SBC...coooviiiiiiiiiiccins 14.9 152 13.1
BellSouth.........cccoviiinnnns 0.7 139 18.0

Major telephone companies comprise a significant portion of the
Company's trade receivables. Receivables from major customers that exceed 10% of
total accounts receivable balance are as follows:

Fiscal Year Ended

$22,327



March 31,

2003 2004
VErizon......cceevuveeveeeeeeneennnn. 50.3% 47.6%
BellSouth.. 9.8 11.7
SBC..oiiieeeeeeeeeeeeeene 22.7 10.5

Geographic Information

The Company's financial information by geographic area was as follows
for the years ended March 31:

Domestic International Total

(in thousands)

2002
Revenue........c.ccoeuveuvennene. $224341 $15482 $239,823
Operating loss...........cc....... (161,513) (130) (161,643)
Identifiable assets................ 124,045 2,108 126,153
2003
Revenue........cccoceevevennnn.. $198,771 $11,250 $210,021
Operating income (loss)............ 11,511 (1,208) 10,303
Identifiable assets................ 106,591 2,883 109,474
2004
Revenue........ccoceeveevennn.. $229,422 $ 6,317 $235,739
Operating income (loss)............ 25,261  (2,806) 22,455
Identifiable assets................ 127,188 2,593 129,781

International identifiable assets and operating loss are related to
Westell Ltd., which is located in the United Kingdom and Conference Plus Global
Services, Ltd., which is located in Dublin Ireland.
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NOTE 10. RESTRUCTURING CHARGE:

The Company recognized a restructuring charge of $6.3 million in fiscal
year 2002. These charges included personnel, facility and certain development
contract costs. The purpose of the fiscal 2002 restructuring plan was to
decrease costs primarily by a workforce reduction of approximately 200 employees
and to realign the Company's cost structure with the Company's anticipated
business outlook. During fiscal year 2003, a portion of a leased facility
previously vacated was sublet resulting in a reversal of $0.9 million of
facility lease costs accrued in fiscal 2002. As of March 31, 2004 all of these
restructuring costs had been paid.

The Company recognized a net restructuring expense of $1.7 million in
fiscal 2003 consisting of a charge of $2.6 million offset by the $0.9 million
described above. This charge included personnel and facility costs related
primarily to the closing of a Conference Plus, Inc. facility and personnel and
facility charges at Westell Limited. Approximately 25 employees were impacted by
these reorganizations. As of March 31, 2004, the Company paid approximately $1.3
million of these accrued restructuring costs leaving a balance of $1.3 million.

The Company recognized a restructuring expense of $698,000 in fiscal
2004. This restructuring resulted from discontinuing a product at Westell
Limited. The result was a workforce reduction of approximately 14 employees.
None of these costs had been paid as of March 31, 2004.

The restructuring charges and their utilization are summarized as follows:
<TABLE>

Accrued Accrued 2003 Accrued Accrued

(Dollars in at at  Charged at at

thousands) March 31 2002 2002 March 31 netof 2003 March31 2004 2004 March
2001 Charged Utilized 2002 reversal Utilized 2003 Charged Utilized 31 2004

<S> <C> <C> <C> <C> <C> <C> <C> <C> <C> <C>
Employee costs.......$ 2,602 § 4,066 $4,629 $2,039 $1,120 $2,390 $769 $698 $769  $698
Legal, other and

facility costs....... 395 2,191 412 2,174 552 650 2,076  -- 845 1,231




Total................ $2,997 $6,257 $5,041 $4,213 $1,671 $3,040 $2,845 $698 $1,614

$1,929

</TABLE>
NOTE 11. OTHER INCOME, NET:

Other income, net for the years ended March 31, 2002, 2003 and 2004 was
primarily due to interest income and unrealized gains and losses on intercompany

balances denominated in foreign currency.

NOTE 12. EARNINGS PER SHARE

<TABLE>
Year ended March 31,

Dollars in thousands, except per share amounts 2002 2003 2004
<S> <C> <C> <C>
BASIC EARNINGS (LOSS) PER SHARE:
Net income (loss) $ (167,429) $7,274 $34,877
Average basic shares outstanding 64,317 64,925 66,858
Basic net income (loss) per share $ (2.60) $0.11 $0.52
DILUTED EARNINGS (LOSS) PER SHARE:
Net income (loss) $ (167,429) $7,274 $34,877
Average diluted shares outstanding 64,317 64,925 66,858

Effect of dilutive securities: stock options - 201 3,809

and warrants

64,317 65,126 70,667

Diluted net income (loss) per share $(2.60) $0.11 $0.49

</TABLE>
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WESTELL TECHNOLOGIES, INC. AND SUBSIDIARIES
<TABLE>
SCHEDULE II -- VALUATION AND QUALIFYING ACCOUNTS

ACCOUNTS RECEIVABLE ALLOWANCES
(IN THOUSANDS)

<CAPTION>

2002 2003 2004

<S> <C> <C> <C>

Balance at beginning of year..........c.cocecvrveuennee $1,363  $1,531  $905
Provision for doubtful accounts...........ccccevereennnne 971 623 179
Write-offs of doubtful accounts, net of recoveries......... (803) (1,249) (422)

Balance at end of year...........coceceevveeirieeenne $1,531 $ 905 $ 662

</TABLE>
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CODE OF BUSINESS CONDUCT (REVISION C EFF. 2/11/04 MODIFYING P.9 OF THE EMPLOYEE
HANDBOOK)

[. ETHICAL COMMITMENT

As a Westell employee, you are expected to act in the best interests of the
Company and in a manner that is consistent with the highest legal, moral, and
ethical business standards. This high standard is crucial to upholding the
integrity of our corporation.

The Code of Conduct will provide a framework and a set of guidelines for
compliance with our ethical standards. It cannot and is not intended to cover
every applicable law or provide answers to all questions that might arise; for
that we must ultimately rely on each person's good sense of what is right,
including a sense of when it is proper to seek guidance from others on the
appropriate course of conduct.

The following commitments establish the basis for the Company's Code of Conduct:

o To our employees: We are committed to providing all employees the
opportunity to work in an environment free of harassment and unsafe
conditions.

o To our suppliers: We are committed to being a good customer, encouraging
and practicing fair competition, maintaining a sense of responsibility, and
building professional and ethical relationships.

o To our customers: We are committed to providing value through high-quality
service and products.

o To our communities: We are committed to responsible actions within our
greater community.

II. PURPOSE OF THE CODE

The purpose of the Company's Code is to provide guidelines for conducting
Company business in a legally and ethically appropriate manner. Each employee is
responsible for ensuring that his or her own conduct complies with this Code. An
employee who violates the Code of Conduct will be held responsible for his or

her action(s). Disciplinary action for violations of the Code may range from a
warning up to and including immediate termination.

All statements contained in this Code are intended to reflect general policies,
principles, and procedures, do not represent contractual commitments on the part
of the Company and may be changed at any time without notice. Without limiting
the generality of the foregoing, nothing in this Code should be construed to

grant to any employee any right to benefits under any employee benefit plan,
program or arrangement.

Any time you have questions about the Code of Conduct, or the application of
these principles, contact your Supervisor/Manager, your Human Resources
Representative or, if necessary, the President and Chief Executive Officer of
the Company.

III. IMPLEMENTATION OF THE CODE
A. ADMINISTRATION

The Board has charged the President and Chief Executive Officer with the overall
responsibility of ensuring that the Code and the Company's policies and
procedures govern the business activities of all Company personnel. The Board of
Directors of the Company shall be responsible for the administration of this

Code as it relates to Directors, Executive Officers and any other financial

officers, accounting officers or controllers of the Company or persons

performing similar functions on behalf of the Company (the "Financial

Officers").

B. ACKNOWLEDGMENT

The Company requires that all of its personnel, Executive Officers, Financial
Officers and Directors sign an acknowledgment confirming that they have received
and will read, understand, and subscribe to the standards and procedures

contained in the Code. To continue to be employed by the Company, employees must



abide by the standards and procedures outlined in the Code and by the Company's
policies and procedures.

C. REPORTING VIOLATIONS

If you know of a violation or a possible violation of the Code or the Company's
policies and procedures, you must report that information immediately to your
Supervisor/Manager, your Human Resources Representative or, if necessary, the
President and Chief Executive Officer of the Company; provided, however, that
the Executive Officers, Financial Officers and Directors must report any
violations or possible violations to the Chief Executive Officer or, if

necessary, the Chairman of the Audit Committee.

All reported violations of the Code or of the Company's policies and procedures
will be treated confidentially to the extent reasonable under the circumstances,
given the need to investigate.

D. DOCUMENT RETENTION

All documents created by any of the Company's employees in the performance of
their job duties are the property of the Company. If you have any doubt about

the propriety or legality of disposing of a document, it is imperative that you

consult with your Supervisor/Manager, your Human Resources Representative or, if
necessary, the President and Chief Executive Officer of the Company. Executive
Officers, Financial Officers and Directors should consult with the Chief

Executive Officer or, if necessary, the Chairman of the Audit Committee.
Destruction of records to avoid disclosure in a legal proceeding may constitute

a criminal offence.

If you have reasons to believe that other individuals have withheld, unlawfully
disposed of, falsified, or are considering destroying or falsifying potentially
relevant documents, you must report your suspicions immediately to your

Supervisor/Manager, your Human Resources Representative or, if necessary, the
President and Chief Executive Officer of the Company.

E. DISCIPLINARY ACTIONS

All Company personnel are responsible for adhering to the law, to this Code, and
to the Company's policies and procedures. Disciplinary action may range from
warning up to and including immediate termination of employment for violation of
the law, of this Code, or of the Company's policies and procedures.

F. WAIVERS OF THE CODE

Waivers of this Code will be granted only in extraordinary circumstances.

Waivers of this Code for the Executive Officers, Financial Officers and

Directors of the Company must be made by the Board of Directors of the Company.
Any change to, or waiver of, this Code for Executive Officers, Financial

Officers or Directors must be disclosed promptly to our stockholders by a Form
8-K filing. Any waivers of this Code for any employees of the Company other than
Executive Officers or Financial Officers must be made by the employee's
Supervisor/Manager or the President and Chief Executive Officer of the Company.

IV. CORPORATE CITIZENSHIP AND COMPLIANCE WITH LAWS

Each employee, Executive Officer, Financial Officer and Director will act with
honesty and integrity, including the ethical handling of actual or apparent
conflicts of interest between personal and professional relationships.

The Company's activities and the individual actions of its Directors, Executive
Officer and employees must be in compliance with all applicable federal, state,
foreign and local laws and regulations. When there is a question regarding the
laws and regulations surrounding an activity, employee should consult with your
Supervisor/Manager, your Human Resources Representative or, if necessary, the
President and Chief Executive Officer of the Company. Directors, Executive
Officers and Financial Officers should consult with outside legal counsel
representing the Company, the President and Chief Executive Officer of the
Company or, if necessary, the Chairman of the Audit Committee.

A. COMPETITION; ANTITRUST



The Company's efforts in the marketplace must be conducted in a fair and
equitable manner in strict accordance with the letter and spirit of applicable
antitrust and trade practice laws and regulations.

Under no circumstances shall any Company personnel or individuals otherwise
associated with the Company be a party to any collusion or concerted effort of
any type, involving any competitor, customer, or any other party, which is in
restraint of trade or in violation of any applicable antitrust law or

regulation.

B. INTERNATIONAL BUSINESS

The Company's policy for international business is to respond in a legal and
ethical manner wherever we have business transactions. With respect to
operations outside the United States, all employees must comply with the Foreign
Corrupt Practices Act in addition to other laws applicable to the Company's
international business. The Foreign Corrupt Practices Act generally prohibits

any employee from paying or promising to pay or give anything of value to any
foreign government official, agency, political party, party official or

political candidate, to influence any act or decision of such person or a

foreign government.

C. LABOR AND EMPLOYMENT

Westell adheres to all federal, state, and local laws regarding labor and
employment. These include but are not limited to equal employment opportunity,
harassment and discrimination, and safety and health.

D. USE OF COMPANY ASSETS, FACILITIES, AND SERVICES

Any use of Company property, facilities, or employee services must comply with
the appropriate Company policies. Company personnel have accountability for the
acquisition, use or misuse, and disposition of Company property. Employees
cannot take or divert Company property, equipment, or employee services.

E. PROPER ACCOUNTING AND RECORD KEEPING

It is the Company's policy that all accounting and record keeping be an accurate
and true record of the Company's financial transactions and accounts. All
transactions must be recorded in a timely and accurate fashion to reflect the
economics of the Company's dealings. The making of false or fictitious entries
in the Company's books is prohibited.

As a public company, the Company is subject to various securities laws,
regulations and reporting obligations. Both federal law and our policies require
the disclosure of accurate and complete information regarding the Company's
business, financial condition and results of operations. Each employee must
ensure that all reasonable and necessary steps, within his or her areas of
responsibility, are taken to provide full, fair, accurate, timely and

understandable disclosure in reports and documents that the Company files with
or submits to the Securities and Exchange Commission or state regulators, and in
all other regulatory filings.

In addition, each employee who participates in public and stockholder
communications must provide full, fair, accurate, and understandable information
whenever communicating with the Company's stockholders or the general public. As
described in Section G below, no employee shall communicate, on behalf of the
Company, with the Company's stockholders or the general public unless expressly
authorized by the Company to make these communications.

The Company's Executive Officers, Financial Officers and other employees working
in the accounting department have a special responsibility to ensure that all of

the Company's financial disclosures are full, fair, accurate, timely and
understandable. These employees must understand and strictly comply with
generally accepted accounting principles and all standards, laws and regulations

for accounting and financial reporting of transactions, estimates and forecasts.

F. GIVING AND RECEIVING GIFTS



Employees and their family members must not accept incentives and personal
rewards intended to influence the way the Company conducts its business.
Business decisions must be based solely on interests of the Company, without
regard to personal, family or other extraneous considerations. No employee may
solicit or accept, either directly or indirectly, a payment, reward, fee,

substantial gift or gratuity or excessive entertainment, including meals,

lodging or travel, from any present, past or prospective customer, competitor or
supplier. Gifts of a personal nature with little value, or entertainment that

are in the interest of the Company by virtue of the business contracts
established, should be regarded as acceptable.

All employees must avoid any situation that could conflict, or appear to
conflict, with the best interests of the Company, or prejudice the way the
Company does business.

G. AVOIDING MISREPRESENTATION

It is important that you do not present a misleading impression of the authority
you have to act in the Company's behalf. With regard to requests for proprietary
information or opinions about our business, it is inappropriate for you to speak
on the Company's behalf, unless specifically authorized.

H. DUTY TO REPORT CONFLICTS OF INTEREST

Employees are obligated to review their personal and employment situations and
discuss, with the President and Chief Executive Officer, any possible conflicts
of interest or appearances of conflicts of interest that may arise from their

own relationships, transactions or activities or the relationships, transactions

or activities of their immediate family members.

V. CONCLUSION

If you know or suspect a violation of this Code of Business Conduct, you should
report it to your Supervisor/Manager, your Human Resources Representative or, if
necessary, the President and Chief Executive Officer of the Company; provided,
however, that the Executive Officers, Financial Officers and Directors must

report any violations or possible violations to the Chief Executive Officer or,

if necessary, the Chairman of the Audit Committee.



EXHIBIT 23.1

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We consent to the incorporation by reference in the Registration Statements

(Form S-3 No. 333-57810, Form S-3 No. 333-79407, Form S-8 No. 33-99914, Form S-8
No. 333-32646, Form S-8 No. 333-105926, Form S-3 No. 333-100625 and Form S-3 No.
333-66772) of Westell Technologies, Inc. of our report dated May 7, 2004 with

respect to the consolidated financial statements and schedule of Westell

Technologies, Inc. included in this Annual Report (Form 10-K) for the year ended
March 31, 2004.

Ernst & Young LLP

Chicago, Illinois
June 14, 2004



EXHIBIT 31.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER PURSUANT TO SECTION 302 OF THE
SARBANES-OXLEY ACT OF 2002

I, E. Van Cullens, certify that:
(1) I have reviewed this annual report on Form 10-K for the period ended March
31, 2004 of the Company;

(2) Based on my knowledge, this report does not contain any untrue statement of
a material fact or omit to state a material fact necessary to make the

statements made, in light of the circumstances under which such statements were
made, not misleading with respect to the period covered by this report;

(3) Based on my knowledge, the financial statements, and other financial
information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the Company as of,
and for, the periods presented in this report;

(4) The Company's other certifying officer and I are responsible for

establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the
Company and have:

(a) designed such disclosure controls and procedures, or caused such
disclosure controls and procedures to be designed under our
supervision, to ensure that material information relating to the
Company, including its consolidated subsidiaries, is made known to us
by others within those entities, particularly during the period in

which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused
such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting
principles;

(c) evaluated the effectiveness of the Company's disclosure controls
and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end
of the period covered by this report based on such evaluation; and

(d) disclosed in this report any change in the Company's internal
control over financial reporting that occurred during the Company's
most recent fiscal quarter (the Company's fourth fiscal quarter in the
case of an annual report) that has materially affected, or is
reasonably likely to materially affect, the Company's internal control
over financial reporting; and

(5) The Company's other certifying officer and I have disclosed, based on our
most recent evaluation of internal control over financial reporting, to the
Company's auditors and the audit committee of the Company's board of directors
(or persons performing the equivalent functions):

(a) all significant deficiencies and material weaknesses in the design
or operation of internal control over financial reporting which are
reasonably likely to adversely affect the Company's ability to record,
process, summarize and report financial information; and

(b) any fraud, whether or not material, that involves management or
other employees who have a significant role in the Company's internal
control over financial reporting.

Date: June 14, 2004
/s/ E. VAN CULLENS

E. Van Cullens



President and Chief Executive Officer



EXHIBIT 31.2

CERTIFICATION OF CHIEF FINANCIAL OFFICER PURSUANT TO SECTION 302 OF THE
SARBANES-OXLEY ACT OF 2002

1, Nicholas C. Hindman, Sr., certify that:
(1) I have reviewed this annual report on Form 10-K for the period ended March
31, 2004 of the Company;

(2) Based on my knowledge, this report does not contain any untrue statement of
a material fact or omit to state a material fact necessary to make the

statements made, in light of the circumstances under which such statements were
made, not misleading with respect to the period covered by this report;

(3) Based on my knowledge, the financial statements, and other financial
information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the Company as of,
and for, the periods presented in this report;

(4) The Company's other certifying officer and I are responsible for

establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the
Company and have:

(a) designed such disclosure controls and procedures, or caused such
disclosure controls and procedures to be designed under our
supervision, to ensure that material information relating to the
Company, including its consolidated subsidiaries, is made known to us
by others within those entities, particularly during the period in

which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused
such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting
principles;

(c) evaluated the effectiveness of the Company's disclosure controls
and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end
of the period covered by this report based on such evaluation; and

(d) disclosed in this report any change in the Company's internal
control over financial reporting that occurred during the Company's
most recent fiscal quarter (the Company's fourth fiscal quarter in the
case of an annual report) that has materially affected, or is
reasonably likely to materially affect, the Company's internal control
over financial reporting; and

(5) The Company's other certifying officer and I have disclosed, based on our
most recent evaluation of internal control over financial reporting, to the
Company's auditors and the audit committee of the Company's board of directors
(or persons performing the equivalent functions):

(a) all significant deficiencies and material weaknesses in the design
or operation of internal control over financial reporting which are
reasonably likely to adversely affect the Company's ability to record,
process, summarize and report financial information; and

(b) any fraud, whether or not material, that involves management or
other employees who have a significant role in the Company's internal
control over financial reporting.

Date: June 14, 2004

/sINICHOLAS C. HINDMAN, Sr.

Nicholas C. Hindman, Sr.



Treasurer, Secretary, Senior Vice
President and Chief Financial Officer



EXHIBIT 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annaul Report of Westell Technologies, Inc. (the
"Company") on Form 10-K for the fiscal period ending March 31, 2004 as filed
with the Securities and Exchange Commission on the date hereof (the "Report"),
the undersigned Chief Executive Officer and Chief Financial Officer of the
Company, certify, pursuant to 18 U.S.C. ss. 1350, as adopted pursuant to ss. 906
of the Sarbanes-Oxley Act of 2002, that based on their knowledge:

(1) The Report fully complies with the requirements of section 13(a) or 15(d)
of the Securities Exchange Act of 1934; and

(2) The information contained in the Report fairly presents, in all material
respects, the financial condition and result of operations of the Company
as of and for the periods covered in the Report.

/s/ E. VAN CULLENS

Chief Executive Officer
June 14, 2004

/sINICHOLAS C. HINDMAN, Sr.

Nicholas C. Hindman, Sr.
Chief Financial Officer
June 14, 2004



